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FIFTH YEAR. . 
No. 42. CHICAGO AND CINCINNATI, THURSDAY, OCTOBER 24, 1901. 'S Conentnan 
THE LEADING FIRE INSURANCE COMPANY OF AMERICA, INCORPORATED 1339. CHARTER PERPETUAL. 
Wm HUEING, Sete WM. B. CLARK, President. AS APAMS | Asistant Secretaries. 
NORTHWESTERN BRANCH, OMAHA, NEB. 
WM. H. WYMAN, W. P. HARFORD, 
—.............. aan General Ageat. "Aut. Genera Agent 
Total Liabilities.....cccsecscvess 4,047,342 69 PACIFIC BRANCH, SAN FRANCISCO, CAL. 
ee 5,309,951 03 BOARDMAN & SPENCER, General Agents 
Surplus to Policyholders.... .... 9,309,953 03 INLAND MARINE DEPARTMENT. 
Losses Paid in 82 Years........- 88,243,132 93 CHICAGO, ILL., NEW YORK, 
345 La Salle Street. 52 William Street, 














KEELER & GALLAGHER, General Agents. [= SSS Ser SSER =~ 


SINnNOINNa TI, OFC. 





WE OFFER TO MAIL, 
FOR THE POSTAGE, 


TO FIRE INSURANCE AGENTS GENERALLY 
ANY OF THE FOLLOWING: 











“HOW TO BUILD A HOSE.” . - - - - - - 156 Pages. Postage 4c. 
“HOW TO BUILD FIREPROOF AND SLOW-BURNING.”  - - «= 132 Pages. ¥ 
‘«-PLANS AND SPECIFICATIONS FOR ECONOMICAL DWELLING HOUSES, BARNS, Etc.” 75 Pages. “ 6c. 
“THE RELATION OF FIRE INSURANCE TO THE COMMUNITY.” -~ - . 32 Pages. “ 2c. 
“WHAT CONSTITUTES A SAFE ELECTRICAL EQUIPMENT.” é eee Leaflet. «Ic. 
ADDRESS: 
prorects 1 HE CONTINENTAL Fire INSURANCE COMPANY, = 
ITS LOYAL; AGENTS CONTINENTAL BUILDING, 46 CEDAR STREET, OVER-HEAD WRITING 
NEW YORK. 
D, W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 
Surplus to Policyholders, $3,242,549.93. Total Losses Paid, Over Forty-Six Million Dollars. 





CASH CAPITAL, TWO MILLION DOLLARS. 
PHEENIX Outstanding Loses, $253,062.55 Assets, $5,583,494.25 Reinsurance Reserve, $2,07,882.57 Net Surplus, $1,242,549.93 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 





LOVEJOY & SPEAR. Managers. AGENCIES IN ALL CITIES AND TOWNS. 
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Cooper 


Firelnsurance Company 


OF DAYTON, O. 





9 
Cuas. D. Mean, H, E. Meap, Cuas. W. ScHENK, 


The Ohio General Agency 


COMPOSED OF 


UNITED STATES FIRE INSURANCE C0..........0f New York, &. LZ 


ALLEMANNIA FIRE INSURANCE CO........ esests of Pittsburg, Pa. 
A. K. MURRAY, General Agent, 
? Offices: 315 W. Fourth St., 


Agents wanted at desirable points. CINCINNATI, OHIO. 


Remember: The Ohio General Agency is a Home Institution. 





President. Vice-President. Secretary. 
CUMMED POLICY LABELS. 

a OHIO’S LEADING ACENCY COMPANY. 

PRICE LIST ° ° ° - 
sOOkoRs. emsosseo. | (Cincinnati Underwriters 
ace” eid. Fool = - COMPOSED OF 

oo oe oe (eee me] 6 BUREKA SECURITY 
oe a Oe | Fire ald Marine Insurance Co, | Fire Insurance Company. 
ee 10.00 12.00 14.00 


WE GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, 413 Vine Street. 
CHICAGO. CINCINNATI. 


Tel. M. 2914. Tel. M, 2077. 
SEND FOR SAMPLES. 





ORGANIZED 1864. ORGANIZED 1881. 
CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, $271,769. 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED STATEMENT. 
Assets $572,092.80. Surplus $396,892.19. 


Cincinnati, Ohio. 


Capital $250,000, 
F. A. ROTHIER, President. 





1525. 1901. 


Firemen’s Insurance Company 


OF BALTIMORE, MD. 


en meen, Daiiee 6. BORD. uccsscoveccecccucceacees-«« $1 
etéewdaicake $900,000 Net Surples...........- $182,618.65 
Surples as to Policy Holders......... sccccccccccerececcess $1,082,618.65 


G. W. POHLMAN, 


General Agent for State of Ohio, 21 E. 3d St., Cincinnatt, O 
G, E, MEEKS, Special Agent, Columbus, O. 


i9sOl. 


INSURANCE 


NATIONAL insurance 


OF CINCINNATI, OHIO. 


General Insurance—State of Ohio Only. 
G. W. POHLMAN, 


President. 
GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





E. W. BURNET, 
Secretary. 





P. W. HUNTINGTON, President. G. W. SINKS, Vice-Presideat. H. O’KANE, Secretary. 


THE FRANKLIN INSURANCE COMPANY, 


COLUMBUS, OHIO. 





Organized 1864. Cash Capital, $100,000.00. 





Its Policies guaranteed by Cash Assets of $10,920,000. 
Less Liabilities of $7,370,000. Surplus of over $3,500,000. 
Confines its Business to Ohio. 
Insures against Fire, Lightning and Tornado. 





TEUTONIA 


FireInsuranceCompany, 


OF DAYTON, OHIO. 


INCORPORATED 1865. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


BITTE 0 oc ccccccccccesccccccccccccsccesccecs. cos $565,947.07 
NET SURPLUS (over Capital and all Liabilities) 390,727.27 
T. A. LEGLER, Vice-Pres’t. 


EDWARD PAPE, President. J. LINXWEILER, Jr., See’y- 












Ohio Farmers Insurance Company 


LE ROY, OHIO. 


, Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January ‘st, i901, of $1,318,486.00, reserved 
polieyholderss 


FPSO SSESE SEES SESSECOEO*S 


eeeee 


Net Cash Surplus eeecerersceseces «et ereeasesoocs coscecs 149,781.08 





Total. - £80 COCC C8 COSOCF OF ooo -$5,558,486.08 


JAS. C. JONNSON, Present 


Mm. L. BENHAM, Secrcranr 


== ORCANIZED IN 1846 
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OFFICERS: 

F. H. Nicnors, Asst. Secretary. 

ARTHUR REYNOLDS, Vice-President. W. L. Eaton, Gen’) Attorney. 

G. W. Marquarprt, Treasurer. W. H. Kennepy, apt. of Agents. 

C. C. CROWELL, Secretary. J. F. Kennepy, M. D., Medical Director 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES, IOWA. 
ESTABLISHED 1896. 
CAPITAL STOCK, $100,000.00 
FULLY PaiD.) 


The NORTHWESTERN LIFE and SAVINGS COMPANY sells the original plan 
of the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; 87.50 a quarter; $15.00 semi-annually; or $30.00 an- 
nually. Each share is guaranteed to produce the sum of $300.00 in ten years, with 
the additional profit of interest, lapses, and all interest on such lapse fund, all fines 
and penalties for reinstatement of lapsed policies. No medical examinations required 
on these shares. Policies written from one share to one hundred. Premiums the 
same from five to sixty years, and both sexes are eligible. A plan that reaches far on 
the investment lines, also giving a reasonable amount of insurance in case of death. 
Loans 64 per cent of the premiums paid after the third year. Gives one year to re- 
instate in case of lapse, thus making a policy easy to maintain. No possible chance 
of loss, as every dollar is guaranteed to the policy holder whether he livres or dies and 
is secured with a deposit with the State of lowa. 


D.¥. Wrrrsr, President. 


ASSETS, $741,000 


AGENTS WANTED. 
Experienced agents can treble their commission earnings by selling our ten- 
year endowment investment policies. Address or call upon 
L. E. SPENCER, 
Manager, 
Chicago General Agency, 904 Marquette Bldg., Chicago, 111. 


TRUSTEES: 

G. W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Pres- 
ident Des Moines National Bank; John Herriott, Ex-Treasurer State of Iowa; G. D. 
Ellyson. Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & 
Trust Co.; J. H. Blair, Secretary lowa Loan & Trust Co.; C. L. Gilcrest, Wholesale 
Lumberman; F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, Presi- 
dent Guthrie Co. National Bank, Panora; W. L. Eaton, Representative Mitchell Co. 
Osage; H. H. Green, Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, Sup. 
Agents, Des Moines; J. B, Tinker, Mason City; F. H. Nichols, Des Moines; C. C. 
Urowell, Des Moines. 





Instituted in Reign of Queen Anne, A. D., 1714. 


Union Assurance Society of London 





No Overhead 


Writing. Loyalty to 
Local Agents. 

No Dual 

Agencies. 














UNITED STATES OFFICES: 
Society’s Building, 


No. 35 Pine Street, New York, Hall & Henshaw, Managers. 
No. 171 La Salle Street, Chicago, Hall & Henshaw, Managers, 
No. 35 Kilby St., Boston, Hall, Henshaw & Gilmour, Managers. 
English-American Bldg., Atlanta, Ga., George N. Hurt, Manager. 
Mining Exchange Bldg., Denver, Col., Gerald L. Schuyler, Mngr, 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


*..9. 9.8 6% 8 6 8 6 9 6 2 9 6 2 ee ety. 
rrr se ee ee 
. yee on Wot yak Wet ed Wat et et at bed ad Yad bad yet et et ae at ae ae 














HE 


Metropolitan Life Insurance Co. 


(incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 


Is represented in all the Principal Cities of the_United States 
and in Conada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $900,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire s complete knowledge of the details of the business by iligent study and 
ractical experience, can, b oS capacity, establish his claim to the 
ighest position in the field. It is within his certain reach. The opportunities for 
merited advancement are unlimited, All needed explanations will be furnished upon 


application to the Company’s Superintendents in any of the cities, or to the 
Home Office, No. 1 Madison Avenue, New York City. - 











OFFICERS, 
R, Heorman, President, . J. Thompson, Cas*. Sec’y. 
ras Fiske, Vice-President, | ts - wat ee — rT 
Grorce H. Gaston, 2d Vice-Pres’t. 


Grorck B. Woopwarp, Secretary. 
Tuomas H. WiLLarp, Medical Director. 


AMES S. RoBERTS, Ass’t Secreia: 
AMES M. CRAIG, Actuary. 
IN, STEWART L,, WOODFORD, Counsel. 
A. S. Eniout, Ass’t Medica’ Director. 


'. 








48th ANNUAL STATEMENT 





Jumrance Compan 
of WatartiunT.¥ 


! 


A, H. SAWYER, President. W.H. STBVENS, Secretary. 


Capital, - - $ 500,000.00 
Assets (to protect policyholders), 2.283,.556.42 
Net Surplus to Policyholders, 1,043,538.55 
Net Surplus to Stockholders, 543,538.55 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohio. 
F.W. ALEXANDER, Special Agent for Indiana and Kentucky, Indianapolis, Ind, 
L. S. MacENANEY, Special Agent for Illinois and lowa, 195 La Salle St., Chicago, I. 


THE AMERICAN FIRE !NSURANCE 


OFFICE: 
Company’s Building, 
308 and 310 Walnut St., 


PHILADELPHIA. 





i ; 
CASH CAPITAL, 


- - - - ~ - - $ 500,000.00 
Reserve for Reinsurance and all other claims, - 1,729,708.58 
Surplus over all Liabilities, - - - - 247,362.42 
TOTAL ASSETS, JAN. 1, 1901, - - - - $2,477,069.00 


THOS. H. MONTGOMERY, President. 
WM. F. WILLIAMS, Ass’t Sec’y. 


NELSON B. JONES, 
Special Agt. for Michigan, Ann Arbor, Mich. 


PTCHARD MARIS, Sec'y and Treas. 
WM. B. KELLY, Gen’l Mgr. 
CHARLES L. HECOX, 
Special Agt. for Ohio, Columbus, Ohi 





INCORPORATED 1866. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 


Assets, January 1, 1901..... 





Cash Cagleal..........20000. AI AAI ANA ASE ~. 200,000.00 
Liabilities, including reinsurance. ...........csecccccee coves 2,181,179 89 
ee ER re A ee eee ee 1,275, 221.70 


Cc. O. COLLMAN, Pres. 
HENRY BAIER, V.-Pres. 

D. B. SCHULTE, Treas. 
THOS. H. SMITH, State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 


CERMAN IA FIRE INSURANCE 


COMPANY... 
ORGANIZED 1980, 
62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1901. 


SNdtehades sadtbw ds Senevabaniqnieteikacaned $1,000,000.08 
dees bbenedeeeds 1,563,778.08 


WM. TREMBOR, Sec. 
F. M. GUND, Ass’t Sec, 





Ok ee ee 
Reserve for Unearned Premiums 





Reserve for Losses under Adjustment. 81,571.60 
Reserve for all other claims........ .. 42,475.41 
| Re. 2,275.975.39 


Ne MN aati iran 0 5.0 <e deed den amadadiieink ne sieasicnheunnnes-caacee 





HUGO SCHUMANN, President, 


Fa. Von Beenurs, } vice-presidents. 


CHARLES RUYKHAVER, Secretary. 
Gzo, B, Epwarps, 7 


Gustav KEur, Ass’t Secretary. 
WESTERN DEPARTMENT, 


&. G. HALLE, Manager, Royal Insurance Bldg., Chicago, IL 
w. Ww. CLAYTON, State Agent, Troy a oe. 


UNDERWRITERS’ HAND-BOOKS, 


PUBLISHED BY 


The Western Underwriter Company, 
CINCINNATI AND CHICAGO, 








Underwriters’ Hand-Book of Michigan, Published Biennially. 
Underwriters’ Hand-Book of Ohio and West Virginia, 
Published Annually. 





The most complete publications of the kind issued. In use by 
General, Special and Local Agents. Agency Directory, Company 
Statistics, Town Information. 








4 THE WESTERN 


UNDERWRITER. 





Established 1866. 
THE 


Frankfort Marine, Accident and Plate Glass 


Insurance Co., 
OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass. 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds, 


UNITED STATES DEPARTMENT, 


100 WVilliam St., New York, N. Y. 


F. G. VOSS, ManaGerR aND ATTORNEY, 











1900 


THE CERMAN 


Fire Insurance Company 


OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-six Years. 


... $401,982.46 


Capital, Net Surplaus,........ $275,931.27 
An ‘“*AGENTS’ ”’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


AUGUST B. DOEPPERS, General Agt., Indianapolis, Ind. 





Federal Life Insurance Company, 


CHICAGO, ILLINOIS. 
THE BEST IN THE WEST. 


The BEST COMPANY, with BEST POLICIES, BEST 
CONTRACTS and BEST TERRITORY for BEST [IEN. 

District Managers wanted for Illinois, Ohio, Michigan 
and Wisconsin. 





Clean producers only. 
No rebaters or office workers. 


—_ADDRESS — 
Superintendent of Agencies, Home Office. 


- Central Accident - 


....Insurance Company, 
Park Building, PITTSBURG, PENN. 





Capital and Surplus over - = $200,000. 





SPECIALTIES: 


‘Am Accumulative Combination A-cident Policy --- The 


best policy written. 


New Plate Glass Policy---Mo1e definite and liberal than 
other policies. 


— 


The above contracts are che best to buy and the best to sell. 





AGENTS WANTED. 





The Potomac 


Life Insurance Company. 


HOME OFFICE, COLUMBIAN BUILDING, 
WASHINGTON, D. C. 





PAID-UP CAPITAL, $125,000. 





Reliable agents wanted in all parts of the country. 





Insurance Company 
ce North America 


AND 


Philadelphia Underwriters 





WESTERN DEPARTMENT, 
ERIE, PA.. 
J. F. DOWNING, General Agent. 








FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 





Western and Southern Department, 205 La Satie Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 


The NORTHERN CENTRAL 
LIFE INSURANCE CO., 


535, 536, 537, 538 and 539 The Spitzer Bidg., 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 


W. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 





——e 


ee 
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Provident Savings L ife Assurance Society 


OF NEW YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 


0 BE FAITHFUL TO POLICYHOLDERS —_ ORDINARY and 





INDUSTRIAL 
Is the motto of the management of the Union Mutual. To serve 


all interests impartially. To treat all parties with consistent LIFE INSURANCE POLICIES. 


candor. To issue policies of pronounced liberality. To make . Pr ; BOTH SEXES, AGES 1 Te Te. 
all death payments with the utmost promptness. To be fair in Saree = \ Policies Easy to Sell. 
all dealings. Honest, capable agents can always have employ- STRENGTH OF |, “7 


ment with us. Q SY cieracrar iF, } Amounts $15 to $100,008, 


Vy | WN rs ) AGENTS WANTED. 
UNION MUTUAL LIFE INSURANCE. C0. Maine. | = nae The Prudential Insurance 
Company of America 


< 

















FRED E. RICHARDS, President. ARTHUR L. BATES, Vice President. | 

& 40OHN F. ORYDEN, Pacorocer. 
— Address dither Home Office, NEWARK, N. J. ( 
THORNTON CHASE, Supt., 84 Adams Street, Chicago, Ill. 
EDSON D. SCOFIELD, Supé, 1110 Am. Tract Soc. Bldg... 150 Nassau St., New York City. HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, @. 
18S0. —~_—~—_-T HE 1901, 


United States Life Insurance Co The Western and Southern 
IN TH® CITY OF NEW YORK. ° Life Insurance Company 


GEORGE H. BURFORD, President. 
GEO. G. WILLIAMS, + _—‘~President Chemical National Bank. OF CINCINNATI, OHIO. 


FINANCE JOHN J. TUCKER, - Builder, 


COMMITTEE, E. H. PERKINS, Jr., President Importers and Traders’ Nat, Bank. 
dae eek at ae ae 


JAMES R. PLUM, Leather. PAID-UP CAPITAL, a ae. =e * $100,000.00 


Active and successful Agents who desire to make DIRECT CONTRACTS with this 
py an me ged ey Compent. neg eee ay for -yno ty not only 
an immediate return for their work, but also an increasing annual income commen- ! " W. J. WILLIAMS, Secy. 
surate with their success, are invited to communicate with RICHARD E. COCH- FRANK CALDWELL, Prost ne y 
RAN, 3d Vice-President, at the Company’s Office, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000. (2° GOOD LIVE AGENTS WANTED. 








INCORPORATED 1851. 


THE BERKSHIRE LIFE INS. CO, 7 ““atwttiSteroer ce" 
saereediense. taal THE PENN MUTUAL LIFE INSURANCE COMPANY 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. OF INTEREST TO ALL ENGAGED 
JAS. W. HULL, Secretary and Treasurer. 
IN LIFE INSURANCE WORK. ..«+> 








All policies now issued by the BerKsutreE give to the insured all the advantage | 

of the perfected Non-forfeiture Law of Massachusetts. A COPY ON REQUE®ST. 
Before insuring your life or taking an agency, examine the new policy contract * 

now being issued by the BERKSHIRE. 


JOHN THOMAS, Gen’! Agent Nerthera Ohio, JOHN A. RINGOLD, Gen’! Agent Southern Onio, The Penn Mutual Life Insurance Co., 


315-316 Williamson Bidg., Cleveland. 14 Carew Bidg., Cincinnati. 


WILLIAM D. WYMAN, General Agent for Iilinois, | 921-3-5 Chestnut St., Philade!phia. 


100 Washington St., Chicago. 





THE 


MUTUAL LIFE "“288%« rigfueD? Accltent 
Savin nemiwersk, Savoy: NOE DETTE Tne and Health 


Home Office, - Louisville, Ky. CE. — 
=a wie Policies. 
cesesessese ogee 3, 700,821.74 LARGE BENEFITS. LOW RATES. BEST COMMISSIONS. 


$200,000 in Bonds deposited with the State Treasurer for the Benefit 
of all Policyholders. All claims paid promptly upon receipt and ap- 
proval of proof of death, 


Assets, ~ - $899, 232. Surplus, - - $388,441. 
ROBERT SIMPSQN, State Agent Ohio, and Kenton & Campbell Counties, Ky. | ‘al 


Pike Building, - CINCINNATI, OHIO. | 
C. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


einen cciiccnedsd- asst dbasindbeceeaenve $3,018,714.23 
i oe, ee cugediiaetens Sb kbaaeeain 191,509.23 
Total Death Claims and Endowments Paid 








KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 
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National Life Insurance Company 


OF THE U.S. of A. 


Chartered by Special Act of Congress, 1868. 
0. D. WETHERELL, R. E. SACKETT 
President. ' ’ ’ e Sec’y and Gen'l Mgr 


Good men as District Agents and 


WANTE Managers in Wisconsin, Kansas, 


Oklahoma, Texas, Iowa and Nebraska. Contracts direct with 
the Company giving full commissions and renewal interest. 


ADDRESS 


National Life Instrance Company 


OF THE U.S. OF A. 
119-121 La Salle Street, CHICAGO, ILL. 





OUR AGENTS MAKE MONEY. 


Do not sign a contract until 
you have investigated the plan of 


The Security Life and Savings 





INSURANCE COMPANY, 
OF DES MOINES, IOWA. 
CAPITAL STOCK, - - - - $400,000 
Investigate our guaranteed ten-year accumulative investment contract, the best 
investment contract written by any company. No medical examination required. 
All policies protected by approved securities deposited with the State of Iowa. 


CHICAGO OFFICE : 616 ROANOKE BLDG. SPRINGFIELD OFFICE: 308 MYERS BLDG. 
For General Agency Contracts Address the Home Office. 


eee ; OFFICERS: ie 
FRANK F. MERRIAM, President. CHAS. H. MARTIN, Treasurer. 
N. HODGSON, Vice-President. W. H. BAILY. Attorney. 
ELMER E. ROLAND, Secretary. R. A. PATCHIN, Medical Director 





ORGANIZED 1851. 


=" PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, 





- The Temple, Chicago, Ill. | 
ROBT N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. | 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland. | 


To men of good character and ability the 
ILLINOIS LIFE INSURANCE COMPANY will 
give exceptionally attractive General Agency 
Renewal Contracts for desirable territory. If 
you are in position to consider an agency for 
the company address the Home Office, Fort 


' Dearborn Building, Chicago. 


BANTA & SPAHR, 


Ohio Managers, 
Champaign National Bank Building, URBANA, OHIO 





OF NEW YORK, 


THE HOME LIF 





256 BROADWAY. 
GEORGE E. IDE, presivenr. 

1900. . 

Ee ee ee ee ee $12, 342,246.77 8.75 
Policy Reserve and all other Liabilities...... 11,059 ,658.47 8 27 
*Dividend Endowment Fund................ 736,337.00 17.49 
Ee Ree 1, 282,588.30 6.59 
Number of Policies in Force................ 29,203.00 11.20 
ee a eee eee $54, 069,852.00 9.77 
EEE OI: 2,588,303.92 9.11 
Renewal Premium Income................. 1,553,218.92 7.61 
New Premium Income...................-- 482,612.48 9.12 
Excess Income over Disbursements...... ... 868,049.65 19.69 


*This item is generally included in the surplus of other companies. 


Payments by Policyholders since Organization (1860), $349,22,843.87 
Payments to Policyholders and aow held for their benefit, $35,331,978.33, 


W. A. R, BRUEHL & CO., Gen’! Managers Ohio and So-Indiana, Cincinnati, 0. 


J. W. JACKSON, Home Bldg., Chicago, Manager for Illinois. 


= AETNA LIF 


GIVES RESULTS IN 


LIFE, TERM and ENDOWMENT INSURANCE 





Insurance Company 
of Hartford, Conn. 


WHICH ARE UNEQUALED. 
The Largest 


siti oe LIFE, ACCIDENT AND HEALTH INSURANCE 


Assets, January 1, 1901...................+.- 
Liabilities 








$56,092,086 O1 
51,026,876.61 


Guarantee Fund in Excess of Require- 
ments by Company’s Standard........ $5,065,209.40 


MORGAN G. BULKELEY, President. 
Cc. B. GILBERT, FRANK BUSHNELL, 
Ass’t Sec’y, Agency Sec’y. 
COLLIN FORD, Manager Southern Ohio Agency, Cincinnati, Ohio. 
F.C. CHAPMAN, Manager Northern Ohio Agency, Cleveland. Ohio. 
SUPERINTENDENTS OF AGENCIES: 
T. B. Merrill, 134 Monroe St., Chicago. 


J. L. ENGLISH, 
Secretary. 


H. B. Houghton, San Francisco, Cal: 





First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 


NORTH Rh 
\MERICAN 
\CCIDENT J 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


INSURANCE CO: 
CHICAGO @ 


Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 


me [pion Central Life Insurance Co. 


CINCINNATI, OHIO. 





$26,440,297.28 
3,693,343.46 


ASSETS, January I, 1901, ° ° 
SURPLUS, . . . - 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents, 


JOHN M. PATTISON, President. 
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With which Is combined 
BLACK AND WHITE—Established 1890. 


Published Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago ( 164 
La Salle Street), and Cincinnati (4Etna Build- 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 


Entered at Chicago Postoffice as mail matter of 
the second class. 


PREFERRED BUSINESS AND SOLE AGENCIES 

Some prominent local agents of the Na- 
tional Local Agents Association advocate an 
agreement with companies on the basis of 15 
per cent commission and sole agencies. 

















So long as there is any class of business 
that is ultra-profitable, such an agreement 
cannot be reached. The preferred classes 
over which there is so great a scramble, and 
for which it is remunerative to pay high 
commissions, are a menace to the business. 
There is no equity in a scale of prices which 
gives an undue profit to one class to help pay 
for losses in another. 

Some discrimination might be made owing 
to the greater work required to get preferred 
business, and the less amount of commission 
involved, but the high rates now being paid 
are not fair to policyholders. The small 
householder is paying in this way a part of 
the premium the large line man should pay. 
It is universally 


recognized that there are 
unprofitable classes. These are large line 
risks mostly and controlled by monied men 


who can well afford to pay a premium to 
cover losses, expenses and a reasonable profit. 
It is most unjust to exact a tribute from the 
occupant of a dwelling house to recoup a 
heavy drain from special hazard classes. 

Until there is more equity in rates and all 
classes stand on their own bottom, the public 
has a right to complain. If rates are being 
raised to a profitable point on special hazards, 
why should the preferred rates not be read- 
justed there will no business ultra- 
profitable? The public cannot be reached un- 
til this is done. 

We believe the Union made a mistake in 
Iowa by throwing rates opeif on preferred 
ciasses. It is increasing them on 15 per cent 
and in order to have shown a 
broad-minded and fair spirit, rates on 20 and 


so be 


business, 


25 per cent classes should have been reduced 
to a point that would give only a fair profit. 
The throwing open of rates will be used 
against the Union, while a reduction to a 
figure that could be explained as a desire to 
be equitable with the public would have been 
the strongest kind of argument for the com- 
panies. 

Its method adopted opens up a strong fire 
from Iowa state companies, other non-union 
companies and the agents. No reasonable ex- 
planation can be given for throwing off rates 
in this way other than to kill competitive 
forces. It is just that point that will inflame 
Iowa against the Union. The public has seen 
many exhibitions of “trusts” suppressing 
competitors by selling their product below 
cost until the latter were willing to capitulate, 
and then boosting prices high enough to com- 
pensate for the death dealing figures during 
the freeze-out period. 

We deplore most sincerely any approach to 
such methods fire insurance companies. 
While the Union may not intend to annihilate 
competitors in this way, yet the act opens the 
door for criticism and charges such as Presi 
dent James of the Northwestern National 
makes in his Iowa circular. 

If there were no preferred classes, one 


by 





agent could give a company all the business 
it needed. Multiple agencies are established 
solely to obtain profitable classes. The sys- 
tem feeds and breeds on preferred business. 

If the public is to be brought into sympathy 
with insurance interests, it can never be ac- 
complished by radical measures or injustice. 
The public is not blind. 


POLITICS IN LIFE ASSOCIATIONS. 


of life underwriters’ associations 


are keen enough to see that the introduction 


Members 


of company affairs in the associations or their 
meetings would result in annihilating the or- 
ganization. The association is not a company 
institution, but composed of agents as men. 
An open attack on a company is ill-advised 
and the way for all who have griev- 
ances. This style of speech accomplishes noth 
ing but harm and a spirit of revenge. 
General practices 


clears 


can be assailed without 
flinging stones at any company by name. The 
latter course brings results that will harm the 
association movement. 


UNLICENSED SOLICITORS AT CINCINNATI. 

In the city of Cincinnati there are in the 
neighborhood of 150 fire insurance solicitors, 
not more than two-thirds of whom are licensed 
by the state insurance department. Many of 
them are engaged in other business and merely 
dabble in insurance for a little commission. 
They are not to be blamed for this, but the 
agents who divide with them are. These side 
line solicitors are not familiar with the busi- 
ness, and the requirements of the law with re- 
gard to licenses, hence they are innocently, 
though perhaps not inexcusably, violating the 
statutes which as citizens they are in honor 
bound to respect. 

Every regular agent who is in touch with his 
business and its environments knows, or ought 
to know, that the law requires solicitors to be 
licensed, and in appointing a solicitor he is 
morally bound to see that the proper authority 
to do business is secured. 

The agent is placed in practically the same 
relation with his solicitors that the company 
holds toward the agent, and he should exercise 
the same care in seeing that their business 
transactions are mutually legitimate. 

Not only are the state laws violated in this 
regard, but it is generally understood that the 
rules of the Cincinnati board are not strictly 
honored. Members are required to file the 
names of their solicitors and deposit $25 for 
each as a guarantee of the observance of board 
regulations; but if the records were scanned 
it would be a hard matter to find the names of 
many from whom members are accepting busi 
ness as solicitors. : 

It is a well-known fact that solicitors and 
brokers are a drain on the business from which 
the agents might as well be relieved. If tney 
were abolished altogether the income of agents 
would be greatly augmented. But if an army 


of solicitors must be employed, it behooves 








honest agents to respect the state laws and 
their board obligations. 
CHICAGO GRAIN BOOKS. 


We now have on hand a stock of open 
policy books adapted only to Chicago ele- 
vators. They are the most popular used, 
containing 50 double pages, and have all 
the elevators in the city named. We in- 
vite Chicago agents to call at our office 


and examine the book. All who have 
used it will have no other. We have 
other forms of open policy books for 
short-term business for the convenience 


of commission dealers, grain men, packers 

and merchants. 

Superior Insurance Supplies 
nicke. 

Tue WESTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 
Tel. Main 2077. Main 2914. 


Globe-W er- 


Tel. 

















SEPARATION BEING PUSHED IN OHIO. 


Certain Companies Keeping up the Pressure 
on Agents to Induce Changing to 
Union Basis. 





Separation has been pushed quite vigorously 
in Ohio in the past year by certain companies, 
and in towns where none of the agents would 
unionize these left the 
men or to agents 
who had formerly done only an insignificant 
business. Most of the agencies that could well 
do so cleared for graded commission soon after 
the union rule went into effect, and the 
changes that are now taking place are due to 
the irresistible pressure brought to bear. 
Where only two or three of the aggressive 
companies are in an office an agent will some- 
times surrender them rather than disturb his 
whole agency, but when there are a greater 
number he has a_ perplexing problem to 
solve. The non-union companies are accepting 
the situation more philosophically, only asking 
an agent who unionizes to use his good offices 
in placing them as satisfactorily as possible. 
Exchanges among mixed agencies are fre- 
quent, one taking the union and the other the 
non-union companies. 


leaders have mixed 


agencies and gone to new 





OHIO COMMITTEE IN CHICAGO. 
President Neale and Manager Ross of the 
Ohio Local Agents’ Association are in Chi 
cago interviewing managers on prospective 
legislation in the State, and also endeavoring 
to get them to consent to pay the assessment 


to carry on county association work in Ohio. 





Loeb & Son Get The Merchants. 

A. Loeb & Son of Chicago have been ap 
pointed Cook County managers of the Mer- 
chants. This was forecasted by THE WESTERN 
UNDERWRITER some weeks ago, The deal was 
closed at that time, although several papers 
took special pains to deny it. E 
formerly with W. C. Magill & Co., who have 
had the Merchants, will be general agent of 
the company under Loeb & Son. The 


the of the company 


E. Jaycox, 


firm 


secures sole agency for 


Chicago. 





Woodward Given Official Position. 

The office of third vice-president has been 
created by the Metropolitan Life Insurance 
Company. George B. Woodward was chosen 
by the directors to fill the place. 





Old Fire Insurance Card, 

An old fire insurance advertising card dat- 

ing back in the ’50’s is as follows: 
INSURANCE. 

Phenix Fire Insurance Company, 
Wall street, New York. Capital and surplus, 
$275,000. Philander Shaw, secretary; Stephen 
Crowell, president. 

Harmony Fire Insurance Company, No. 6 
Broad street, New York. Capital and sur- 
plus, $187,000. R. O. Glover, secretary; Will- 
iam Callender, president. 

Security Fire Insurance Company, No. 31 
Pine street, New York. Capital and surplus, 
$237,000. Thomas W. Birdsall, secretary; Jo- 
seph Walker, president. 

Farmers’ Union 
Athens, Bradford 
surplus, $237,000. J. E. 
Francis Tyler, president. 

The above responsible companies take fire 
risks at fair rates, and adjust their 
honorably and pay promptly. 

A. Barker and D. W. Andrus, agents, No 
1 Harvey's building, Swan street, corner of 
Main, Buffalo, N. Y. 


No. 64 


Insurance Company, 
county, Pa. Capital and 
Canfield, secretary; 


losses 





Truman W. Eustis of the Manchester, John 
Marshall of the Fireman’s Fund, and I. S. 


Blackwelder of the Niagara, have gone to Den- 
ver, representing the governing committee of 
the Union, to meet a committee from the Pa- 
cific Coast Board and consider mutual inter- 
ests in the mountain field. 
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HUBBLE MAKES SUGGESTIONS 





SHOULD BE NO PREFERRED CLASSES. 





Rating Methods Need to Be Put on an Equi t 
able and Scientific Basis—Deplores 
Throwing Off Rates. 





of the 


John P Hubble, 


Greenwich and secretary of the Western Union, 


western manager 


in discussing the needs of the day in fire in- 


surance, writes as follows to THE WESTERN 
UNDERWRITER : 

Chicago, Oct. 21, 1901—To the Editor :— 
Considering all that has been written and 


spoken upon the subject of fire rating, it would 
seem that only a presumptuous or a courageous 
man would attempt to discuss the problem 
further. From the time Roman bankers ad- 
vanced money to merchants and shipowners 
with a provision that the debt would be can- 
celed. in the event of the destruction of the 
value of the ship and cargo by the elements, 
up to the last meeting of an insurance organ 
ization, the latest issue of an insurance journal 
or the last conversation of two or more un- 
derwriters, this has been the central thought 
and the bone of contention. The problem is 
vet unanswered, and will probably be a heri 
tage to the succeeding generations engaged in 
the industry. Its importance therefore being 
established, I venture to express my views and 
to offer a plan of solution, expressing the con- 
viction that while an immediate answer cannot 
be had, a permanent solution may be arrived 
at through concession and a little patience 
within a short time. 
Why Scientific Ratiog Is Delayed. 


“Hostile public sentiment crystallized into 
burdensome and restrictive statutes that at- 
tempt to suspend or repeal natural laws have 
been an excuse, if not a reason, for the slow 
progress of developing a scientific system of 
rating. All over the country, and particularly 
in the West, underwriting organizations are 
patiently attempting to dispel the clouds of mis- 
understanding by turning on the bright rays of 
intelligence as to the conduct of the fire insur- 
ance business and its relation to the public. 
The process is necessarily slow, but as the 
theory of treating the diseased industry by pre- 
scribing a statute to cure all of the ills, fan- 
cies or real, has been tried and found wanting. 
I believe our hope of a better day is well 
founded and the time for resuming the on- 
ward march has arrived. 

Fire Insurance Is a Tax. 

“Fire insurance is a tax, and the function of 
insurance capital is governmental. It is a tax- 
gatherer. The basic principle of taxation is 
that of equitable distribution and economical 
collection. The code creating and governing 
the collection of the fire tax is unwritten. It 
is very simple and has but two sections; the 
first is, that there must be sufficient funds col 
lected to pay losses, expenses, provide a sur 
plus to meet conflagrations and extraordinary 
losses, and return a fair wave to the capital 
employed. This provision of the law is well 
understood by all underwriters, and is so pal 
pable that no one in or out of the business will 
deny it. Each insurance company’s capital and 
surplus stand as sureties on its bond to faith 
fully observe this law. 

Should Be Fairness in Rates. 


“The second section is just as_ binding, 
though it is little understood, and its validity 
is seriously questioned by some who stand high 
in our councils. It is, that the rate of fire tax 
assessment must be equitably made, so that no 
single risk, class of risks, or risks located in 
any territory shall be assessed at a greater rate 
than its just proportion necessary to meet the 
requirements of the first section of the law. 
The penalties for violation of this provision 
of the code are none the less certain, and if 
possible are more severe than those attending 
a failure to comply with the preceding section. 
They are more numerous and exert a more 
malignant and lasting influence upon the indus 


try as a whole than a failure to collect a suffi 
cient total amount of taxes. A too high rate 
upon a risk, a class or a territory is quickly 


discovered and produces strong competition, 
leading to excess commission. which breeds re 
bating, a parasitic growth of brokers, real es 
tate agents. indigent relatives. men who have 
failed in other branches of business, and finally 
under the existing systems to throwing off the 
rates. Multiple agencies are directly attrib- 
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utable to unequal rates, and will be abolished 
as soon as preferred classes are eliminated 
Any company can get all of the special hazard 
and target business it wants from one agent 
It is only the classes which are rated too high 
that the multiple agent, broker and side-issue 
agent feed upon. Take away their 


support 
and these evils will vanish. 


Evil of Preferred Business. 

“Preferred business has led to the forfeiture 
of the respect and confidence not only of our 
customers, but of our agents. We have all 
felt the penalty for violating the principle of 
equal rating, but have sought to mitigate or 
escape the results of our folly by committing 
another wrong, that of declaring rates oft, 
thus seeking to make two wrongs produce a 
right. ‘Lhe doctrine of competitive rates and 
its sogical sequent, the rate war, is nothing 
more nor less than cannibalism, and is a com 
mercial crime. We confiscate the property of 
those whom we are charged, by all that is fair, 
to protect and maintain, our local agents. ‘The 
taxpayer is a ward in Chancery, and we are 
answerable to the highest court for an account 
ing for the moneys collected for the fire tax 
We have no right to relieve the owners of cer 
tain classes of risks or residents of a given ter 
ritory, of their reasonable share of this tax, 
and thus increase the burdens of less favored 
property-owners. That a too high rate will 
produce this illegitimate condition, I would 
point to three instances: I know of one com 
pany that collected $345,000 in premiums in the 
city of New York in the year 1897, with a loss 
ratio of 29 per cent. A disastrous rate war 
ensued the next year. 

Pecilic Coast Experience. 

“The underwriters of the Pacific Coast main 
tained rates that produced less than a 40 per 
cent loss ratio for many years, then came de- 
moralization. Preferred business in lowa was 
rated so high that an abnormally low loss ratio 
obtained for many years; now we have no 
rates. In the city of Chicago dwelling houses 
rated under a schedule with charges for ex- 
posure pay a much higher rate than in the 
villages of Illinois, with no exposure charge. 
How long demoralization on this class can be 
deferred I am not able to say, but with no 
claim to a prophetic eye, I confidently expect 
a rate war in the near future unless the rate- 
making powers profit by history. The same 
inequalities, differing only in degree, obtain 
all through the West. 


Figures Are Given. 


“Not long since I compiled results of ten 
years’ business, from 1890 to 1899 inclusive, of 
three groups of companies, taking five of each 
class that did the largest business in the United 
States; leaving out the companies doing a large 
farm business. The groups selected were the 
American union, foreign union, and American 
non-union. The figures were taken from the 
reports of the New York insurance department, 
which requires each company to give the 
amount of unearned premiums for risks hav 
ing one year or less to run, and those having 
more than one year to run. Thus giving us a 
fair statement of annual and term business 
As practically all of the preferred business is 
written for a term, we can use this as a fairly 
approximate estimate of the preferred and non 
preferred classes for each company and group. 


“The summary covering $380,000,000 of pre- 
miums was as follows: 

Sur- As- 
Unearned prems. plus, sets, 

Annual. Term. Profit. Inc. Inc 

; % % %o o% 
Ist (non-union) %.27 74.63 9.46 118.7 56.7 
24d (Am. union).... 43.08 56.92 6.21 27.5 28.5 
8d (For. union).... 47.78 52.2 6.81 31.8 23.7 

“Trust”’ Tactics Will Not Win. 
“These figures are unanswerable, and the les 


son to be drawn is not to declare rates off and 
attempt to destroy these non-union companies. 
The Standard Oil Company sells its product 
at less than cost in one locality until a com 
petitor is destroyed, and then raises the prices. 
No wonder people rail at ‘trusts, and we 
share this hostility because we have adopted 
these measures. I do not want war measures 
I do not want to take a dollar from the assets 
or surplus of a non-union company; they have 
as much right to live and do business as we 
have. They have been intelligent enough to 
take advantage of conditions which we have 
made, and have profited thereby. What I want 
is to abolish preferred classes, when we will 
all seek the same classes of business and pre- 
sent a solid front. In such a course, in my 
opinion, lies the hope of the future, that is a 
reduction in expenses, the necessity of which 











must appeal to every thinking man 
agency system is to remain. 
Real Conditions to Show a Remedy. 


if the 


“It is comparatively easy to criticise, the de 
structionist is ever present, and is entitled to 
and receives but little comfort from his asso 
ciates. I do not care to parade the skeleton in 
our closet for the morbid curiosity of the pub 
lic and to harm our enemies and critics. I 
have pointed out a real condition in order to 
suggest a remedy. Classification is a universal 
solvent of problems. The wisest architect can 
not look at the New York Life building and 
tell us what it cost without drawing plans and 
figuring the minutest details of all that enters 
into its construction. The greatest actuary is 
less able to say how much taxes will be re- 
quired to pay the losses of the country and 
the necessary expenses of collecting and dis 
tributing them in advance. It is even more 
impossible for one company to say in advance 
how much, or even what percentage of total 
amount of risk, it must have to perform its 
function as a tax-gathering official, for any 
given year. 

Early Action Is Needed. 


“The discussion of the rate problem has re 
solved itself down to the classification phase; 
tne abolition of preferred classes, and a flexi 
ble rating system. At a recent meeting of the 
Fire Underwriters Association of the North 
west one of the oldest and most successful 
managers boldly stood for a statute compelling 
companies to combine their statistics as a con- 
dition precedent to doing business in a State. 
I allude to this only to show the gravity of the 
situation and to point out the necessity of 
early action along the line indicated if we 
would forestall further legislation. I sincerely 
hope no appeal will be made to the legislature 
to assist us in solving our problems. Every 
statute that has so far been enacted has failed 
to produce the desired effect. and in most 
cases has brought about opposite results from 
those intended, and proved only another bar 
rier to progress. 

Mr. Dean’s Plan Discussed. 


“Mr. Dean is the first to present a system of 
consistent and rational rate making without 
classification as a condition precedent. He 
does not value classification less, but shows us 
a way to make a beginning and make (correc- 
tions after obtaining definite information. He 
proposes that the rates be made by the most in- 
telligent_ schedules obtainable, those now in 
vogue, if they cannot be improved. The most 
radical change suggested by his plan is in the 
printing of the tariff. He would have each 
class of risks numbered; the class number of 
the risk placed in the left-hand column. He 
would have the cost rate in the right-hand 
column, having two blank columns on the right 
hand. These‘ cost rates to be based upon 
$1,000 at risk instead of $100, because in per- 
centage additions and subtractions by moving 
the decimal one point to the right greater 
curacy will be insured. . 

“Each company should then have a ledger 
account with each class, including the amount 
at risk and losses. When a given class is 
found producing less than its equitable propor 
tion of income a percentage advance can be 
made in the rate, and in case too much is pro 
duced reductions can be made in like mannet 
It would be unnecessary for the classification 
intended only for rating purposes to go into 
the minute details that most ec yMpanies now re 
quire for their own information. With the 
fact before us that 60 per cent of the premium 
income is derived from the preferred and mer- 
cantile classes it will be seen that the task is 
by no means beyond possibility. In fact, it is 
a comparatively simple proposition. 


yr ac- 


Rates Are Not Flexible. 


“The insurance industry is the only one that 
has its charges in printed books, with no 
provision for percentage reductions or in- 
creases. The rubber, sash and door, glass and 








{MAPS FOR SALE. 


We have fire insurance maps in good 
condition, some absolutely new, that we 
will dispose of at a reasonable figure. 
They cover Minneapolis, Indianapolis, 
Omaha, Cleveland, Milwaukee and Day- 
ton, Ohio. 

Tue WESTERN UNDERWRITER COMPANY, 

164 La Salle street, 
Chicago. 
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farm implement trades send out printed price 
which remain stationary, but the actual 
elling price is subject to constant fluctuations 
produced by change in the cost of labor and 
naterial. A gentleman engaged in one of these 
trades told me he had made two changes in 
discounts in one day, though sometimes, in 
ase of a steady market, months would 
elapse before any change was necessary. It 
would not be difficult, if some simplified method 
of classification for rating purposes only was 
devised and operated, to get combined expe 
rience of companies. It would require no ar 
gument to advance or reduce rates upon, a 
class. 


ists 


Method Is Practical. 


“Non-tariff association companies would soon 
learn it was aseless to cut these rates, because 
it would only be a matter of a few days before 
the rates upon profitable classes were reduced 
to the proper point, and they could not carry 
the unprofitable classes at less than associated 
companies. The plan is so practical and clear 
that we should at once give it a thorough trial 
It requires but a moment’s reflection to con- 
demn our present inflexible rating system. 
Under it, any tariff, no matter how wisely con 
structed or justly applied, becomes obsolete 
within three or four years, owing to the 
changed conditions. The next step is to con- 
struct another schedule, usually requiring a 
year and a half at the a ba compile, test, ap- 


ply and promulgate, and at an expenditure, in 
central western territory, oa not far from a 
quarter of a million dollars, when we must 


schedule 
be useless 
different 


know that if the 
ditions it will 


meets existing con 
within three years, 


because entirely circumstances must 
govern the business. 
Needs of the Hour. 
“In conclusion, I would reiterate that the 


needs of the hour are the elimination of pre- 
ferred classes, the adoption of a flexible rating 
system, that we reduce rates upon classes that 


are paying too much, and above all things, 
that we relegate the doctrine of competitive 
rates and declaring rates off to the past. 
Equity, expediency, nay, necessity, demand 
these steps shall be speedily taken. Then, 
and not till then, will we deserve and obtain 


the confidence of our policyhol« ers and agents, 
and justice at the hands of the legislator. 
“ToHN P. Hupeste.’ 





LENT SUCCEEDS JOHN G. WETZEL. 

John G. Wetzel, special agent of the Penn 
sylvania for Ohio West Virginia, 
his position in a 
and will likely go into the local business at 
Dayton. He is one of the most popular spe- 
cials on the road. 

Loui A. Lent will succeed Mr. Wetzel, choos- 
ing Cincinnati as headquarters. Mr. Lent 
the Indiana special and covers part of Illinois. 


Fire and 


will retire from few weeks 


is 


He has always shown splendid ability in his 
work, 

J. T. Willson, a dink ts in » the western offices 
of the Connecticut Fire for ten years, com 
mitted suicide last Sunday. 





The Traders & Tanners Insurance Company 
of London is understood to be writing surplus 
lines in this country, as is also the Property 


Insurance Company of London. 








REGISTER OF EXPIRATIONS. 


We are now issuing a popular form of 
expiration register which is being sought 
after by many agents in our field. It is 
a ten-year register, 14! & inches long and 
8% inches wide. It is e& asy to handle and 
can be placed nicely in a small safe or 
desk drawer. We regard it as one of the 
best books we handle. It is arranged to 
accommodate 250 expirations a month, 
and has a complete alphabetical and mar- 
ginal monthly index. It sells for $2 at 
our office. and we will send it. express 
prepaid, for $2.25. We have a similar 
book aarp nay 3% expirations a 
month that sells for or, express pre 
paid, $3.25. All loc: hy boul have one. 

Tue WEsTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. Chicago. 
Tel. Main 2077. Tel. Main 2914. 














THE WESTERN UNDERWRITER. 


- | SALARIED MANAGERS FOR ASSOCIATIONS. 





Company Policy in Regard to Expenses 
for Agency Organizations —Existing 
Conditions in Ohio. 


(By the Insurance 
Cleveland, 


Associated Press ) 


Uct. 22.—The recent action of the 
Western Union in requiring its members to 
discontinue the payment of assessmenis levied 
by the Ohio Association of Local Fire In 


surance Agents is being discussed 


Ss, particularly in its bear- 


extensively 
among the local agent 


ing upon the question of a salaried manager 
for the state associations. In looking around 
for a means of increasing membership, many 
of the state associations have been favorably 
impressed with the idea of employing a sal- 
aried manager for the purpose, and have been 
largely inspired by the apparent success at 


tending the employment of a salaried manager 


in the State of Ohio. 

The conditions here are, however, peculiar, 
and are probably different from those in any 
other State. The companies, under the anti 
compact law, are prohibited from agreeing 
upon rates, but under the interpretation of the 
insurance department this prohibition has not 
been applied to agents. At any rate, by means 
of local agency organizations, rates in Ohio 
have been fairly well sustained in spite of the 


anti-compact law. 
means of 


but since 


This was formerly done by 
small local boards in each 
the organization of the 
ciation, and its subsequent division into county 
organizations, the small local boards have be 


locality, 


State asso- 


come absorbed in these county branches, which 
have been organized by the manager of the 
Ohio state association, and which, in some re- 
spects, have fulfilled the functions of a local 
board. 

The regular dues of the Ohio association 
are two dollars per year for each member, 


and this sum is paid by the agents themselves. 
In addition, in order to carry out the ma 
chinery of the organization, the agents pay 
of one per cent on net premiums 
collected during the year. This 
the agents have collected from the 


one-tenth 
assessmen 


companies 


on account of board expenses, wherever they 
had been in the habit of previously doing 
so for the smaller local boards, the un 


derstanding being that in so doing the com 
panies were merely local board 
work and that it was asssessment 
tended to contribute support of 
state association. 

In this way the 
come intertwined 


paying for 
not 


to 


an 
the 


in 
the 


question of rating has be 
with the other work of the 
state association and has probably resulted in 


some confusion, and doubtless has led the 
companies to feel that the ultimate intention 
of the agents was to assume control of rating 
functions throughout the State. The position 
now taken by the Western Union is that its 
members should not pay assessments to a 
rate-making organization in which they have 
no voice, and is, of course, a position which 
the old Union might have taken, under the 
anti-compact law, with the form of small local 
boards, irrespective of the work which the 
state association has undertaken to accom- 


plish through its county boards. So that the 
understood Ohio agents, is not 
that the action of the Union is directed against 
the that it 
against local rating organizations of any 
in which the companies, by of adverse 
legislation, can take no part. They take 
a suggestion from the companies that 


issue, as 


by 


state association, but directed 


kind 


1s 


virtue 
as 
a repeal 
x modification of the anti-compact law which 
will permit companies and agents to make rates 
in conference 


is desired. 

In view of the 
ern Union, it 
branches of the 


position taken by the 
not probable that the 
state association will continue 
to perform board work for which the compa 
nies are unwilling to pay. In Cleveland and 
Cincinnati rates are governed by local boards 
independently of the state association. Un- 
der these circumstances the state association 


West 


county 


is 
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would resume its original functions and not 
attempt to handle the question of rates fy 
many agents it felt that this would be a 
very desirable thing to do; that it is better for 
the state associations to handle other ques 
tions than those of rates, which should be 
done on the old plan of local boards of agents 
operating in conjunction with the compante 
What effect such a position will have upon 
he empioymer f manager by the state 
ssociation Ca t be foretold The associa 
tio1 S$ unquestionably performing efficient 
work in othe ms. Ohio is a large 
State and has a large number of local agents, 
and if the association is convinced that the 
salaried manager has been instrumental in 
building up the membership, irrespective of 
the question of rates, and can hol together 
on independent lines, may seem desirable 
for them to continue upon the present plan 
Under existing circumstances, however, Omo 
agents do not feel that other state associa 
tions can rely wholly upon the conditions in 
Ohio as a test of the feasibility of a salaried 
manager, and each state association will have 
to consider whether its field and its possibili 
ies warrant the expense of a manager. By 
some agents it is thought that the question 
might be solved if several state associations 
could combine and jointly employ the services 
of a manager, On the small flat membership 
fee which has been adopted in some States 
the income probably would not warrant the 
expense, but if the graded fee, similar to that 
recently adopted in Kentucky and Arkansas, 
is used, the income might justify the additional 
expenditure 

W. E. Rollo & Son of Chicago have pur 
chased the agency of Collins, Craine & Park 
of that city, thereby securing the Thuringia, 
Western Underwriters and National of Penn- 
sylvania. Messrs. A. C. Collins and W. P. 
Craine go with Rollo & Son. 
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AS SEEN FROM CHICAGO. 


INCREASE IN LLOYDS ORGANIZATION. 
With the increasing amount of surplus busi- 





ness, Lloyds are in process of organization on 
part of several promoters. Farmer & Thomp- 
son of Chicago have the National Lloyds and 
Northwestern Lloyds. Lucas & Cotterman 
have started the American Fire Underwriters. 
H. J. Straight has an individual underwriters’ 
concern in process of formation. 


Lucas & Cotterman have written a_ very 
large business already, securing $500 in pre- 
miums the first day they started. They are 


catering to surplus lines of Chicago agents 
and are making a good selection of risks. The 
limit on a risk is $2,500, unless on a fireproof 
or standard sprinkled building. 

Concerning Farmer & Thompson’s Lloyds, 

3est’s Insurance Report savs: 

“Farmer is the active manager, and has been 
in the insurance business since 1867. Seven of 
the underwriters are fellow members of his in 
Columbia Post, the crack Chicago post of the 
G. A. R. The Northwestern was organized 

early in September to take care of business 
that could not be carried in the National Fire 
Lloyds, and has written $6,300 in premiums to 
October 8. Its lines are limited to $2,500 and 
go per cent of its business is in surplus lines. 
The policy book shows its business well dis- 
tributed all over the country, and at rates 
averaging from 3% to 4 per cent. By its rules 
70 per cent. of the premium receipts go to a 
fund, in charge of a special treasurer, 
and nothing can be paid out of this except for 
losses, and with the signature of the treasurer, 
M. H. Wegner. The other 30 per cent goes to 
the bank account of Farmer & Thompson, and 
is to be used for commissions and expenses. 
‘They report business good and only one loss, 
of $650, since they began with the National 
Fire Lloyds in July.” 

tad ~~ 

CONSOLIDATION TENDENCES IN CHICAGO. 

With the consolidation of the firms of Moore 
& Janes, and Lyman & Herrick, and the pur- 
chase of the agency of Collins, Craine & Park 
by W. E. Rollo & Son, Chicago agents are 
freely predicting other combinations by the 
first of the year. Some deals are now in 
process of consummation. With the high ex- 
pense attending the local agency business in 
Chicago, the large amount of brokerage paid 
to brokers and solicitors, unless an agency 
has a good direct business, there is too small 
a margin to work upon. The matter of get- 
ting companies to take care of an agency’s 
business is a serious one. A company now is 
selecting its connection from a number of 
splendid offers. In order to get better carry- 
ing capacity, some offices are thinking of con- 
solidating. 


loss 


++ ++ 
AACHEN & MUNICH’S NEW MOVE. 
The appointment of J. A. Kelsey, 
manager of the Aachen and Munich, 
States manager, 


western 
as United 
and the consolidation of the 
Mr. Kelsey 
to be at the head of 
country, and all agents 


two departments were expected. 
to New York, 
this 


will move 


the company in 


except those on the Pacific coast will report 
to New York. 
Mr. Kelsey’s friends in the West, while re- 


joicing at the handsome recognition given him, 
regret to lose him from Chicago managerial 
ranks. He is a man of high tone and splendid 
ability. Mr. Kelsey has spent his years in the 
West, both in the and field, and is rep- 
resentative of the sterling underwriters of this 


office 


section. 
Mr. Kelsey his native 
traveled in the 


is an Ohioan by birth, 
home being St. Marys. He 
field first for the New York Underwriters 
and later for the North America. Then he 
became assistant to Manager E. L. Allen of 
the Royal, and when the departments were 
consolidated under Law Bros. Mr. Kelsey 
made manager. He organized the 
Aachen & Munich's western department, his 
success being best attested to by the confidence 
reposed in him by his company. 

Charles M. Slocum will be 


was 
assistant 


United States 





assistant manager. It is freely elite that 
Fred W. Williams will be appointed supervis- 
ing general agent for the West. Mr. Williams 
is executive special in the western office and 
is the logical man for the place. 

Mr. Kelsey is in the East, so the future dis- 
position of the office staff in Chicago is not 


arranged. It is likely that Chief Clerk Moore 
and Accountant Doughty will be taken to 
New York. 

+ ~+ 


TO HAVE A SYNDICATE AGENCY. 
A plan is being proposed by a few of the 
smaller Chicago agencies to 
of syndicate 


form some sort 
agency and locate in the new 
National Life building as soon as it is com- 
pleted. It is suggested that a method could 
be devised so that each agency could contribute 
its pro rata expense, and thus use but one set 
of men, avoiding much expense necessary for 
sO many independent offices. The idea is to 
have, if possible, only sole agencies, and to 
arrange for a satisfactory exchange of busi- 
ness, so that little need to be placed outside. 
The proposition is only in embryo, but is be- 
ing pondered over by interested parties. 


POLICY OF THE SCOTTISH UNION. 
Since the Scottish Union and National 


trimmed out its western business, it has gotten 
down to a working basis, where it will remain. 
It had valuable reinsurance contracts, and 
when these were curtailed, its lines had to be 
cut down materially. The Scottish has been 
a free writer and its lines were of good size. 
Even now its net earnings will not be greatly 
affected. Agents of the larger places found 
the company a convenient one in handling 
their important risks. 

In the West it has retired from all unpro- 
tected towns, and will write, in 
protected business.- It has put some classes 
on its prohibited list it wrote before quite 
freely, or will only write select risks of such 
In some protected towns where its 
are comparatively small it has or- 
dered its supplies up unless larger returns can 
be assured. In the latter event agents are will- 
ing to give the increase in most cases rather 
than lose the company. 

The Scottish maintained one policy so long 
that agents find it difficult to adjust themselves 
to a new one. 


fact. no un- 


classes. 
receipts 


~+ ++ 

WANT UNIFORMITY IN ACCOUNTS. 
In company offices or departments, it is uni- 
versally recognized that lack of uniformity in 
conducting the detail of fire insurance business 
involves a third more correspondence and time 
than is necessary. 

For example, take the method of rendering 
accounts current. Each company has its own 
plan. A country agent represents a dozen 
companies and all have various modes of re- 


quiring accounts current sent in.’ Some desire 


more information than others. An agent be- 
comes confused and frequently complicates 
matters. He follows one method. This neces- 


sitates much correspondence and loss of time. 
With separation so well along, it would 
seem that the Union might well take up the 


matter of more uniformity in rendering ac- 
counts and sending daily reports 
Pa + 


OHIO RIVER RAILROAD INSURANCE. 
The insurance schedule of the Ohio River 
Railroad Company, whose line extends 
Wheeling to Kenova, W. Va., 


about 225 


from 
a distance of 
will be placed in Baltimore 
in future as a result of the passing of the con- 
trol of the road to the B. & O. W. Paden 
of Parkersburg, W. Va., formerly placed the 
insurance. The bonding of the O. R. R. R. 
officials will also be done in Baltimore. 


miles, 





The Connecticut has discontinued all its as 
sistant specials in the western States. The 
main ones were Fitzgerald of Indiana, 


Springer of Iowa and Ed. Raymond of Mich- 
igan. a last-named is a son of State Agent 
M. H. N. Raymond. 
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OHIO LOCAL AGENCY ASSOCIATION! 


Work as at Present Conducted Threatens to 
End—Committee Visits President of 
the Western Union. 


Since the action of the Union at its meeting 
last month in refusing to allow agents to 
charge to the companies the assessments paid 
to the Ohio Agents, or 
for the support of county stamping secretaries, 


Association of Local 


there has been more or less speculation as to 
the future of the state association. If the 
companies are not willing to stand any of the 
expense of keeping up the organization, the 
work that is being carried on in the way of 
organizing new territory and settling disturb- 
ances in the old through a salaried man- 
ager, will suffer and perhaps be given up en- 
tirely. This work pertains largely to the 
maintenance of rates, which is done through 
local boards in other States at the expense 
of the companies. 

The assessments made on members of the 
Ohio association are one-tenth of one per cent 
of the annual premiums. ‘Lhis the members 
are quite willing to pay, if they are allowed 
to charge it up to the companies, and some 
members, principally in the larger cities, where 
the companies have board expenses to stand, 
pay the assessments themselves. Where there 
are county associations with stamping 
taries, of course the assessments are 
higher, but not so great as where city 
are maintained. 

The officials of the Ohio associa ion take 
the position that they are carrying on work 
which benefits the companies and for which 
the companies are paying in other States, 
where the laws are more favorable to com- 
pacts. They also cite the fact that local board 
expenses in the large cities of Ohio are paid 
by assessment on the companies. 

On the other hand, the companies claim 
that they have no voice in the affairs of the 
local agency associations, and that the Ohio 
association has advocated measures contrary 
to the wishes of the companies. This being 
the case, they do mot care to stand the ex- 
pense of maintaining the organization. 

The situation is rather a peculiar one, and 
there seems to be justice on both sides. The 
Ohio association has undoubtedly accom- 
plished a great deal of good, and is probably 
the strongest state the country. 
Its proceedings in regards may have 
seemed a little high handed, but under the 
peculiar conditions in Ohio it has not hesi- 
tated to act on matters of general interest, even 
though they may not have appeared to be 
strictly within the province of the association. 
Without the financial support of the compa- 
nies, the association will be compelled to give 
up much of its work, and probably dispense 
with its salaried manager, but there is no ex- 
cuse for its disintegration, and it will un- 
doubtedly continue to be a power for good 
in the State. 

A committee from the association has been 
in Cincinnati presenting their case to Presi- 
dent De Camp of the Western Union, and he 
will bring the matter before the governing 
committee. President A. W. Neale and Man- 
ager Ross, with Messrs. Bedwell and Eilber 
of Columbus, with J. Gano Wright and L. 
Rauh of Cincinnati, made up the committee. 


secre- 
much 
yoards 


association in 
some 





TO PREVENT ELECTROLYSIS. 
The suit brought by the city of Dayton, O., 
was com- 
menced before Judge O. B. Brown of the Com- 


against the City Railway Company, 


mon Pleas Court of Montgomery County, 
Monday, October 14, and is still in progress. 
The suit is for the purpose of compelling the 


railway company to adopt and use the double 
trolley system, with a view to prevent further 
damage to the city water mains by electrolysis. 
samples of corroded mains and 


Numerous 
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service pipes, both cast-iron and lead, are on 
exhibition in the courtroom. 

City officials, plumbers, citizens and such ex- 
perts as D. C. Jackson of Madison, Wis., 
George H. Benzenberg of Milwaukee, D. H. 
Mowray of Peoria, and B. F. Thomas of Co- 
lumbus, Ohio, have already given testimony 
on behalf of the city, and other experts are to 
follow. The defense will also introduce the 
testimony of experts, and it promises to be a 
hard fought and long drawn out battle. Which- 
ever side wins, the case is sure to be appealed 
to a higher court. 

The city of Dayton has already spent several 
thousand dollars, and the officials are deter- 
mined to spare no effort in the matter, as they 
realize that the situation is apt to become se- 
rious if the damage to the water mains is al- 
lowed to continue. 

If the city is successful in the suit now be- 
ing tried, suits will be brought against the 
other electric railway companies, to be fol- 
lowed by suits for money to repair the damage 
already done. 





OHIO FIELD CLUB IS NOW ORGANIZED. 


Union Specials Begin Operations by Starting 
an Association—Sanderson Is Chosen 
President. 


On Monday afternoon seventeen union field 
met at the Neil House, Columbus, and 
completed .the organization of the Fire Un- 
derwriters Club of Ohio, which was started 
at a meeting held at the Southern Hotel 


men 


the same city two weeks ago. Then the con- 
stitution of the Michigan field club was 
adopted, with the exception of Section 7 of 


the by-laws, which relate to the duties of the 
executive committee. At this meeting a new 
section was formulated, simply providing that 
an executive committee of three shall be ap- 
pointed by the president at the first meeting 
in October of each year and that they shall 
hold meetings on Monday morning of each 
week and make their reports to the club at 
the monthly meetings. Their duties are aot 
defined. 

There was some little difference of opinion 
as to who should be the first president of the 
club. W. H. Sage and L. J. Bonar were both 
nominated and both promptly declined. A. G. 
Sanderson was then nominated, and the sec- 
retary was instructed to cast a unanimous 
vote for him. H. M. Gibbs was chosen vice- 
president; Neal C. Rowland, secretary, and 
S. King, treasurer. 

The president appointed Cyrus Woodbury, 
J. A. Weinland and R. L. Raynolds as mem- 
bers of the executive committee. This com- 
mittee was instructed to ascertain something 
in regard to quarters for the club and the 
employment of a stenographer. The secretary 
instructed to have the constitution and 
by-laws printed. The meetings are to be held 
on the first Tuesday of each month at 9:30 
o'clock, but the next one will be held on Tues- 
day evening, November 5, on account of the 
state election. 


The secretary 


AT 
aN. 


was 


will at once formulate a let- 


ter to be addressed to each union field man 
who is not a member, asking him to send in 
his application, or, if he has not yet ascer- 


tained the wishes of his company in regard to 
this, to do so and then write the secretary. 
It is the wish of the club to know how all 
the union companies stand on the matter. 

Nothing was said at this meeting either in 
regard to joint organization or a conference 
committee, but it is understood that the club 
is perfectly willing to have such a committee 
if the non-union men desire it. Their w:shes, 
however, will be ascertained before anything 
done. No plan of work was laid down, 
but this will be discussed later on. 

Some of those present at the meeting were: 
H. J. Shreffler, Hartford; C. R. Loomis, North 
America; J. G. Bonar, North America; O. C. 
Bey, Aftna; Harry E. Everett, Michigan F. 
& M.; N. S. King, Hartford; H. M. Gibbs, 
Western & British America; A. N. Evans, 


is 





Equitable F. & M.; W. H. Sage, German 
American; W. C. Daniel, Northern; C. B. 
Corry, Royal; A. G. Sanderson, A=tna; J. A. 
Weinland, Fire association; Cyrus Woodbury, 
Queen; Neal C. Rowland, London; L. J. 
Bonar, North America; E. B. Woods, Frank- 
lin. These gentlemen will all become charter 


members of the organization. Manager A. P. 
Ross of the Ohio Agents Association was also 
present. 





SIMON STURM WILL JOIN THE BOARD. 


Application Received by Cincinnati Under- 
writers Association— Will Be Favorably 
Considered at Next Meeting. 

The expected has happened. Simon Sturm 
has made regular application for membership 
in the Cincinnati board, 

that 
consideration. 


and it is a foregone 
his application 
favorable As stated in 
THe WESTERN UNDERWRITER last week, the 
special agents of the Northern and Phcenix 
of England came to Cincinnati with the ex- 
pressed intention of straightening out the dif- 
ferences between Mr. Sturm and the board 
before they went away. 

The night before members of the executive 
committee and the secretary went to Chicago 
to see the managers of the two companies. 
Some of the committee are still absent, and 
for this reason a special meeting of the board, 
which had been called for Monday 
to consider Mr. 


conclusion will receive 


was 


afternoon 
Sturm’s application, had 
be postponed, as it necessary to have the 
application recommended by the executive 
committee before it can be acted upon. The 
main point has been accomplished, however, 
and with Mr. Sturm more in line, the 
difficulties that have confronted the board are 
considerably diminished, and Cincinnati affairs 
begin to take on a roseate hue. 

If something could be done to stifle the 
Runck practices, the Cincinnati troubles would 
be practically dissolved. After the publication 
of L. F. Runck & Co.’s letter offering 20 
per cent off, in these columns last week, it 
is surprising that any self-respecting company 
allows itself to be even indirectly 
with his agency 


to 


is 


once 


connected 





OHIO AGENCY APPOINTMENTS. 
The following fire appointments have re- 


cently been made in Ohio: 
American 


Central—Edward C. May, Tiffin; Ira 
N. Kelley, Kenton. 
British’ ‘America—Willard Smyers, Hamilton. 
Continental—Anna FE. MeDonald, Fostoria. 
Concordia—Clark & Stowe, Cleveland. 
Caledonian—Samuel R. House, Painesville. 
Detroit F. & M.—John F. Deatrick & Co., De 
fiance. 
Delaware—Al C. Lermann, Cleveland; Stever 
Bros., Defiance; Ranney & Matlack, Columbus. 
Germania—Theodore W. ‘ellogg, Conneaut: I. 
W. Swindler. Irondale; John H. Smart, Wil 
loughby: William How: ard, Chardon. 
German, Pitts.—T. H. Smith, Lancaster. 
German, Ind.—D. J. Johnston, East Liverpool; 
Nue apher & McKinley, Marion; W. H. Miller, 
Leipsic. 
German, Ijl.—Clark & Stowe, Cleveland. 


Greenwich—Lyman H. Ashley, Mt. Gilead; H. 
Young & Co., Lima. 

Home- Frank Vina, A. A. Pointer, "7 L. Wise 
and W. D. Burkhart, Cleveland; M. H. Howard, 
Columbus. 

Ins. Co. State of Ill. er ird De Wees, Barnes 
vile: Clara L. Weyler, Cambridge; J. L. Douglas, 
Quaker City; Creamer & Neff, Bellaire. 

Lumbermens, Phila.—John J. Lee, Ashtabula. 

Lafayette—Barker & Frost, Toledo. 


London Assurance—J. L. 
Mechanics, Phila. 
Merchants, Newark—Kolp & Hart, Greenville. 
Milwaukee—W. H. Miller. Leipsic. 

Milwaukee Mechanics—Geo. FE. Liber, Vermilion; 
J. G. Milliken, Cadiz; F. L. Keating. De Graff; 
D. W. Canfield, Youngstown; W. E. Gutlirie, 
Zanesville. 


Marietta. 
Ashtabula. 


Cohagan, 
John J. Lee, 


Niagara—C. M. L. Wiseman, Lancaster; Waddell 
& Knap. Marien. 

Springfield—Buell & Robinson. Lorain. 

Union Assurance—Roeser & Srurgiss, Marietta. 


Williamsburg 


City 
Vernon. 


Samuel H. Peterman, Mt. 


+ ++ 

UNDERWRITERS PHYSCHEING CLUB MEET. 

One of the most interesting meetings of the 
Underwriters Physcheing Club of eae 
held that of last Saturday. 
Farnham, always entertaining, 
master, and Thomas E. 
of the evening, 
dress, 


yet was 
acted as toast- 
the spe ved 
instructive 


mirth-pre a. ing 


Gallagher, 
delivered an 
interspersed with 





| 





| 
| 


It 
“Casey” stories. Mr. Gallagher gave a concise 
history of the business from its conception, 
and referred to some of the leeches that are 


drinking its blood. 


+ ++ 


FIRE DEPARTMENT AT OBERLIN. 

The fire department of Oberlin, Ohio, is 
greatly hampered in its usefulness lately on 
account of the parsimonious of the 
council. The fire team is kept employed 
on the street work, and when an alarm of fire 
is turned in the driver drops his work and 
goes to the town hall for the apparatus. Jeal- 
ousies and petty strifes among the men have 
about broken up the companies and what was 
once one of the best departments in the State 


largely sapped of its usefulness. 
++ 


action 
city 


++ 
SEPARATION IN LORAIN COUNTY. 
A local as follows regarding 
the status of separation in Lorain County: 
“Separation is not separating very fast in 
Lorain County. Several mixed agencies have 


agent writes 


given a good increase in business to their 
union companies this last year, and some 
union agents, the blown-in-the-bottle kind, 


have lost union companies because they have 


not been doing the needful. Some union 
companies have gone to non-union agencies. 
The strongest agencies of the county are 


mixed agencies and liable to remain so.” 





LOCAL CONDITIONS IN CLEVELAND 





General Improvement Owing to the Vertebree 
of Companies Stiffening—Rate Situa- 
tion Is Satisfactory. 





of the Stafford, & Co. 
the Cleveland <situatign has 
There is the lack of insurance facili- 
ties, which has developed some target risks and 
for a while the assured protested against in- 
creased rates, but with the lessening of capital 
in the business and the contracting and general 
drawing in of lines, the agents have convinced 
the assured that they should be glad to be 
able to get insurance even at higher rates. 

The Home, Northwestern National and the 
Faulhaber agency are on the outside. While 
rates are maintained, except here and there by 
the Northwestern, yet commissions are freely 
paid to any one by the non-boarders. Cleve- 
land agents are very bitter against the Green- 
wich for not getting its agent in line. Under 
the present rules, banks and real estate men 
can enter the board. The number of solicitors 
to each office is not limited. 

The Chio Inspection Bureau has gotten over 
the city very nicely. Some Euclid avenue 
stocks yet need attending to, and Lorain and 
Detroit streets on the West Side, and Broad- 
way and a few other streets on the East Side 
will be taken up later. 

In case of special hazards, the bureau noti- 
fies owners what improvements must be made 
to keep the present rate, and these instructions 
are unusually promptly complied with. There 
are eighty sprinkled risks in the city, fifty be- 
ing standard. Rates have been increased on 


Goss im- 


Outside 
broglio, been 


serene. 





ihe rest. 
RECOMMENDATIONS FOR HUNTINGTON. 
The National Board makes the following 
recommendations for Huntington, W. Va., 


after an inspection of the city: 

An additional fire company should be or- 
ganized, the force to consist of one regular 
driver and three permanently employed firemen, 
and team of horses. The company should be 
fully equipped with either a chemical fire en- 
gine of double 35-gallon capacity cylinders, ora 
combination chemical and hose wagon, with 
single 35-gallon cylinder, carrying 800 feet of 
fire hose and necessary service appliances 
This company should be located, for quick re- 
sponse to fires, in the business and lower resi- 
dent section. or near the eighth ward section. 

2. Both of the present hose wagons should 
be placed in more serviceable condition, by 
adding one 35 or 25 gallon chemical fire ex- 
tinguisher to their equipment, with at least 
200 feet of one-inch diameter chemical use 


hose, and shut-off nozzles. 
3. At least two permanently employed fire- 
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men should be attached to each of the present 
hose companies; also a partly paid call serv- 
ice engineer should be employed to care for 
and operate the steam fire engine. 

4. One thousand feet of first-class fire hose 
should be obtained, so as to furnish each com- 
pany with a double line of hose. ; 

5. The department is greatly in need of an 
improved aerial hook and ladder truck, with 
extension ladder of required length to reach 
the highest buildings. The present ladders 
and truck are entirely unsuited for service 
in the business district, and could be trans- 
ferred to the station at Third avenue and 
Twenty-first street, for use in the resident sec- 
tion. 

6. Suitable ordinances should be enacted, to 
provide for the storage and sale of oils, com- 
bustibles and dangerous explosives. 

7. Action should be taken to remedy defi- 
ciencies, and provide for a suitable inspection 
of electric wiring. 

8. The reservoir capacity of the water sys- 
tem shouid be increased, so as to contain a 
full supply of water for three days’ consump- 
tion. 

9. One additional fire hydrant should be 
placed at a corner opposite the present hy- 
drants located at Eighth, Ninth, Tenth. 
Eleventh and Twelfth streets, on line of Third 
avenue, for necessary use in this mercantile 
district. 





OHIO AND WEST VIRGINIA NOTES. 

W. D. Peare, real estate and insurance agent 
of Clyde, has been married to Miss Mandella 
Black of Mansfield. 

Chief Larkin of the Dayton fire department 
has promised his assistance toward getting a 
building law passed by the city council, and the 
Dayton Fire Underwriters Club has appointed 
a committee to confer with him in the matter. 

At the annual meeting of the Dayton Fire 
Underwriters Club held October 8, the fol- 
lowing officers were elected: President, 
Charles D. Kidd; vice-president, O. I. Gun- 
ckel; secretary, H. Z. Mouk; treasurer, E. F. 
Kimmel. Executive committee—Charles H. 
Schaeffer, Theodore Meuche and Charles H. 
Heller. 

C. R. Hebble and Harry Whitmer of Xenia 
have formed a partnership and purchased the 
agency of R. R. Grieve. Mr. Hebble recently 
succeeded to his late father’s agency at Xenia, 
and Mr. Whitney has been with the well- 
known agency of McGervey & Le Sourd for 
many years, giving especial attention to farm 
business. The combination is a good one. 

The Electric Light, Heat and Power Com- 
pany of Delaware, Ohio, operating a system of 
hot water heating from a central station, is ad- 
vertising a reduction of insurance rates of 
from 25 to 40 per cent by reason of using their 
system and taking out stoves, quoting a letter 
from one of the Delaware agents as authority. 
The system is about to be installed at Coshoc- 
ton. 

The suits against W. W. Thomas to recover 
amounts paid him by reason of fire in 
o5 are again this week before Judge 
Thompson in the United States Court at Cin 
cimnatt 


his 
up 


his 
suits against the companies to recover for his 
later fire and won the present case on the first 
trial, but the verdict by the 
court. 


Thomas has been knocked out in 


was set aside 











DON’T DRAW A BLANK. 


Lottery schemes are excellent features 
to let alone, because your draw is about 
sure to be a blank. There are some 
blanks you draw that are very useful. 
Take, for instance, our proofs of loss, can- 
cellation forms, agency bonds, subroga- 
tion articles, diagram paper, loss envelopes, 
loss receipts, map paper, receipts of all 
kinds, schedule paper, solicitors’ memor- 
anda, daily, inspection, special agents’ and 
surveyors’ reports, etc. We carry every 
form of blank used in the business. You 
can’t miss us by asking for them. They 
are all of standard form, modern and been 
passed upon legally. 

Superior insurance 
Wernicke 

THE WESTERN UNvERWRITER CoMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. Chicago. 
Tel. Main 2077. Tel. Main 2914. 


supplies—Globe- 
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UNDERWRITING IN MICHIGAN 


SUPREME COURT’S PECULIAR DECISION. 


Pronouncement that Will Materially Affect the 
Placing of Business by Intermediaries 
on a Brokerage Basis. 


The 
Court 


of 


case 


decision the Michigan Supreme 
the of Pollock, Pettibone & 
Chapman of Detroit versus the Cerman In- 


in 


surance Company of Pittsburg, veversing the 
judgment of the lower court and holding the 
company liable under its policy, has an im- 
portant bearing on the present system of writ- 
ing fire insurance. The decision practically 
gives to anyone who may happen to be con- 
cerned in the procurement of an insurance 
policy the authority to alter its terms, without 
the knowledge or consent of the company, and 
without any written indorsement on the policy. 
The petition for a rehearing and modifica- 
tion of the judgment will soon be argued. 
The case of Pollock, Pettibone & Chapman 
versus the German of Pittsburg and the Mer- 
cantile of Boston has before been mentioned 
in THE WESTERN UNDERWRITER, and the deci- 
sion of the Wayne Circuit Court in favor of 
the companies was noted at the time. The 
case was carried to the Supreme Court. 
Pollock, Pettibone & Chapman are whole- 
sale milliners at Detroit, and were formerly 
located at 143 Jefferson avenue. Bierce & 
Sage handled part of their insurance and 
placed $4,000 of the line with Victor P. Gau- 
kler, who wrote $2,000 each in the 
and Mercantile. Two or three months after 
the policies were issued, the assured moved 
their stock from 143 to 185 Jefferson avenue 
and notified Bierce & Sage and other ageuits 
on the line direct to have the necessary trans- 


German 


fers indorsed on the policies. This was done 
on all policies except those of the German 
and Mercantile, which were apparently over- 
looked. At the trial of the case, Bierce & 
Sage claimed to have notified Gaukler by 
telephone of the transfer, but the court paid 
little attention to this point. 

The German and Mercantile denied liability 
for a loss that occurred about thirty days 
after the removal, on the ground that their 
policies had not been transferred. The 
sured brought suit to enforce the claim, and 
the lower court held the companies not liable, 
as there was no written indorsement on the 
policies to show that they had been trans 
ferred. 

The Supreme Court reversed the decision 
and ordered judgment for the plaintiffs. The 
court held, first, that the of Michigan 
provide that if a company avails itself of the 
of or broker in the 
writing of an insurance policy it thereby rec- 
ognizes him as its agent as far as the assured 
is concerned; and, second, that a verbal agree- 
ment between an agent of the company and 
the insured is binding upon the company, if 
the thing agreed upon is within the agent’s 
authority. It has been shown, by “expert” 
testimony, that an agei#tt has authority ‘to 
agree to a transfer of the insured property, 
and the court apparently holds that an agent 
by implication has all the powers of an agent 
by appointment. 

The first principle of the decision is based 
on section 7246 of the compiled laws of Mich 
igan, governing the conditions under which 
foreign insurance companies may do business 
in the State, the following paragraph of which 
was quoted by the court: “The term agent, 
or agents under this section, shall include any 
acknowledged agent, surveyor, broker or other 


as- 


laws 


services any solicitor 


person or persons who shall in any manner 
aid in transacting the insurance business of 
any imsurance company not incorporated by 


the laws of this State.” The court offers no 
explanation of what constitutes an “acknowl- 
edgment” of an agent or broker, but by its 
decision implies that the acceptance of busi- 
ness from an intermediary by an agent of 





the company is an acknowledgment of such 
intermediary as an agent. 

The second principle has been so often sus 
tained by various courts that 
accepted by insurance men. The law covering 
the other point is also pretty well understood 
by Michigan insurance men, as it relates to 
the payment of premiums to solicitors, and 
also to knowledge possessed by a solicitor of 
the condition of a risk at the time the policy 
is written, but such a sweeping decision, mak 
ing the company liable for his acts during the 
term of the policy, is rather startling. The 
complications and opportunities for fraud that 
may arise under the ruling are infinite. 

io an 
MICHIGAN FIRE APPOINTMENTS 

The following are the 
agency appointments: 

Etna—John_ W. Swindt, Pewamo. | 

American, N. J.—William Vickering, 
Aaron Perrin, Osseo. 

American, Pa.—Willard A. 
Grand Rapids. 

Co. of Phila.—E. E. Henderson, Owosso. 

Germania--E. E. Henderson, Owosso. 

German, Ill.—E. Hill & Sans, Colon; 

W. Hannan, Detroit: 


berg, Detroit; W. 
Tinker, Fenton; F. O. Wickham, Frankfort; 
Lawrence, 


leur & Mercer, Greenland; EK. C 

ford; R. Skiff Shelden, Ploughton; C. H. 
Oxford; C. R. Johnson, Pentwater: F. X. Burke, 
River Rouge; Geo. KR. Curtiss, South Haven: 
Walter E. Doore, Sault Ste. Marie; Churchill & 
Moore, Shelby: Henry 1. Allen, Schoolcraft. 


it is generally 


recent Michigan 


Selding: 


Martindale & Co., 





Lee Am 
Clarence 
Me | 
Hart 
Fuller, 


Milwaukee Mechanies—A. Coutwell, Chesantng; 
Geo. R. Curtiss, South Haven. 
Milwaukee—Edgar Morse, Adrian. 

New York—A. FE. R. Bush (suceceding Warren 
& Warren), Bay City; W. A. Tinker, Jackson. 
Quéen—O. A. Leonard, Albion; Chas. F. Knapp 


(succeeding Campbell & Knapp), Jackson. 
Royal—H. O. Young, Ishpeming; A. F. Newberry, 
Rochester. 


Union, Pa.—Lonise M. Cron (sueceeding P. B 
Loranger), Monroe. 
Victoria—Johnston & Blank, Sault Ste. Marie. 


Westchester—E. H. 
++ 


COMPLAIN OF LAVIGNE & MASON. 
of the of 
writing their companies accusing Lavigne & 


Hlinckley, Kalamazoo. 


oe 


Some ocal agents ancock are 
S local agent H 


Mason of rate infractions. The companies 
represented are the American Central, St 
Paul and Citizens of St. Louis. 
ae _ 
NORTH AMERICA AND FRIEOMAN CLAIM. 
ihe acknowledgment of liability on the 


Friedman loss at Grand Rapids and the pay 
the 
companies that are standing suit. Assistant 
Manager W. N. Johnson went to Grand Rapids 
and made a personal investigation of the case 
He then recommended payment. 


ment of the claim is being criticized by 


+ os 
AGENCY’ CHANGE AT GRAND RAPIDS. 

The fire insurance agency of Boer & Hardy 
at Grand Rapids, organized two years ago, has 
been dissolved, Captain Boer selling his inter 
est to Mr. Hardy. Mr. Hardy has formed a 
copartnership with Charles Holden, under thi 
name of Holden & Hardy, and the 
will represent some cighteen 
ance companies. 


new hrm 


strorg fire mesut 


Special Agent James W. Price of the 
ican of Newark and Security of New 
for Michigan 


Amet 
Haven 
has returned from a six weeks’ 
sojourn among the wilds of the Rockies. He 
returns much benefited in health and is again 
ready to take up the duties of his office. 





COMMENT ON UNIONIZATION. 


Commenting upon the effect of unionizing, a 
prominent local agent who had recently taken 
this action said that he regretted having done 
so, as he had resigned a number of non-union 
companies, with assurances from his union 
companies that they would help him out in 
carrying his lines, and stick by him, but that he 
found that he did not get the promised as- 
sistance in this direction, and the additional 
commissions received on preferred business 
did not compensate him for the loss in the 
other direction. As a rule, however, those 
agents who have cleared for graded com.nis- 
sions are very well satisfied at having dis- 
posed of a troublesome question, and especially 
so now that the Union at its recent meetings 
seriously considered an absolute separation 
rule, and the question may be further dis- 
cussed, 
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ILLINOIS STATE TOPICS. 


FARM CONDITIONS ARE PECULIAR. 





Various Elements that Enter Into the Pro- 
curement of Risks in the State and 
Their Effect. 


Illinois offers an interesting study in the 
way of writing of farm business. It is a 
battleground for the procurement of the best 
risks. The State has localities where regular 
companies will write no property unless gilt- 
edged. There are other counties where it is 
written sparingly. The section of the 
north of Springfield is profitable, and it is here 
the opposing forces meet. The farm mutuals 
gobble considerable business and enter as a 
strong element in underwriting. 

The home companies also enjoy quite a pres- 
tige, especially the German of Freeport and 
Forest City. The latter company is peculiarly 
a farm company, and has a fine system in hand- 
ling the business. The amount of liability is 
carefully gauged on different items, and espe- 
cially on hazardous items the amount of risk 
is small. A tornado policy is written in con- 
nection. The German has a large farm busi- 
ness, and generally insists on an application 
before a policy is written. 

The old Rockford was a popular company 
in this line and is now succeeded by the 
American of New Jersey. The Security of 
Connecticut has also branched out in farm 
business. Both companies are in charge of 
Manager Sheldon of Rockford. The State of 
Illinois is now writing a selected farm busi- 
ness. The Home, Continental and Phenix are 
strong bidders for farm business and have 
regular farm departments. Owing to their 
treating it as a peculiar form, and having 
special men devote their time to it, they have 
made money in the business. The tornado 
premiums in connection are a very valuable 
feature in their writings. The Connecticut un- 
der Manager McDonald’s administration has 
pushed out into the farm field and is getting 
good returns. 

Other companies that write farm business 
in the State are the AZtna, St. Paul, North 
America, Pheenix of London, American Cen- 
tral, Firemans Fund, Hanover, Philadelphia 
Underwriters and Liverpool & London & 
Globe. These companies write through re- 
cording agencies at a minimum fate of 50 
cents, $1 and $1.50. The Fire Association has 
just discontinued farm business. 

It seems likely that there will be a readjust- 
ment of rates on part of some companies 
that write through recording agencies. Losses 
have been heavy on barns and outbuildings. 
The farm companies that specialize are more 
particular as to the amount written on dif- 
ferent items, and with this feature carefully 
guarded, and securing the tornado premium, 
they are in a position to make some profit. 


State 





CREAMERY RISKS IN ILLINOIS. 

With the advance in rates, it is expected 
there will be some profit in the creamery risks 
in Illinois. Two have recently burned, which 
took about all the profit from that class in the 
State this year, but they were lightning losses. 
The rates on creameries range from $2.50 to 
$3.50, but a year or so ago some were taken 
as low as $1.25. Underwriters see considera- 
ble likelihood of moral hazard in this line, 
and there is also the boiler and icehouse haz- 
ard. Some of the co-operative concerns are 
written in farmers’ mutuals. Creameries are 
on the prohibited list of not a few companies. 

+ Se al 
ILLINOIS FIELD CLUB MEETING. 

The Illinois Field Club met in Chicago last 
Tuesday, with about twenty in attendance. 
Special Agent L. S. MacEnaney of the Agri- 
cultural was chosen on the executive commit- 
tee. The next meeting will be held at Peoria. 


it was deemed best to take no action and allow 
the locals to act as they thought best. 


that 
Ferguson refused to report through the Deca- 
tur stamping 
act if the rest did. 
panies 


| 
is expected that affairs will be straightened out 
| 
| 


— for the year ending July r. 


presents a peculiar phase of the graded com 
mission legislation of the 


considerable surplus business in Illinois. 
der the decision of the Supreme Court, 
do not have to be licensed by the State, 
hence they 
being received by these Lloyds from locals all 
over the 


and 
somewhat in a quandary what course to take 
owing to severe protests from the 
The new schedule sends up the tariff several 
points. 
mutuals, but these companies will inspect them 
thoroughly. 
losses this year and are not disposed to take 
long chances. 


deavor to explain the situation, but often it is 


of no avail and he seeks other channels. 


most all companies will be stiff on elevator 
rates. 


Jacksonville, Il. 
chanics at Sheldon to unionize his office. 


chanics at Monticello to clear his agency. 


the agency of J. A. McCune of Sterling, IIl.. 
who skipped out and left his companies in bad 
shape. 





The Springfield situation was discussed, but 


Pana affairs were also aired, it being stated 
Agents J. O. Henderson, Conway and 
bureau. All seemed willing to | 
It was voted that all com- 
agents to report. It 


should instruct 


in a short time 


+ i eal 
PREMIUM RECEIPTS FOR STERLING. 
The following are the premium receipts for 





Wm. T. Galt & Co.— J. G. Wetzel— 
Palatine pemaiionane $6 Girard ...... .. SRE 
Phila. Underw. ... 162 New Hs impshire ee | 
Queen ...... ...e-. 731 Dubuque ..... - | 
RM, cccnsces secces 720 American, Mass | 
N. B. & M. .. 792 Cincin. Undw. oo 
German American.. 663 E. M. Ebersole— 
Hartford ...... .. 7 Agricultural .. $344 | 
PE. tons <éenieie 208 #Continental -1142 | 
St. Ne atari 1170 Glens Falls ......... 513 | 
Hamb.-Bremen .... 25 German, Ind. Ss 6hUw} 
Lond. & Lance. ... 419 Merchants, N. J. .. 345 | 
| en Pear SE alacaws  Snaicex 266 | 
es 2 F ear 10066 §6—Security. .. es f 
Royal .... .... .... 441 Spring Garden ..... 262 | 
London .... ........ 20 Firemens .. -. 42 
American Cent. .... 228 Eugene Scates— 
British Aim. ........ 171 Concordia sooseeee 
Hanover ... Ss hae 119 
 O. Weee...5.. Me MINE Kkanawns | <ocecaxc 105 
DD ditechas cvvese 89 John Mee 
Commercial Un. 1218 Reliance $958 | 
. 264 Caledonian .... .... 646 | 

E. K. Jenkins J. F. Hessling— 
 "  *) , ae $604 N. W. National....$1593 
>a 60 Germania .... .... 476 
Milw. Mech. ....... 1135 Mechanics .... .... 208 
Delmware .... cece 802 H. 8S. Street— 
Connecticut .. ... 927 Firemans Fund ....3444 
National, Hart. ....2082 W. 8S. Kilgour— 

Roch. Ger. ........ 1360 YProv.-Wash. .... ....$83 
By, WHEE scoscccees 514 
OS ear 
Northern ...... picts: aa 
+ os 


CANNOT RECEIVE GRADED COMMISSION. 
The agency of Upham Bros Jacksonville 
The 


Union. agency 


resigned its non-union companies to go on a 
union 


basis. The governing committee rules 


that it cannot receive graded commissions be- 
cause a member of the firm is secretary 
farm mutual that 
He receives a policy fee of $1 for signing poli- 
cies and no other compensation. 
in the 
would seem that the spirit of the rule did not 
contemplate such fine distinctions. 


of a 


writes only farm business. 


No company 


agency will write farm business. It 


~~ ~~ 
LLOYDS GETTING SOME BUSINESS. 
The various Lloyds institutions are writing 
Un- 
they 
and 


have free play. Applications are 


State. 
aa a 
INCREASE IN ELEVATOR RATES 
With the advance in rates on grain elevators 
warehouses in Illinois, local agents are 
assured. 
The best risks will probably go to 


The mill mutuals have had heavy 


When the assured protests, the agents en- 


Al- 





ILLINOIS NOTES. 


The Queen goes into Upham Bros.’ office at 


A. F. Moore resigns the Milwaukee Me- 
W. P. Smith resigns the Milwaukee Me- 


E. H. Jenkins is now operating successfully 
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w YIMAN’S ADDRESS TO NEW YORKERS. 





President of the National Association of Life 
Underwriters Tells of the Great Possi- 
bilities of the Movement 





The New York Life Underwriters Associa- 
tion of New York had a meeting this week, at 
which President Wyman of the National asso- 
ciation was present. He said: 


“I remember that one of the songs we used 
to sing when I was a boy in the little Sunday 
School up in New Hampshire, and which must 
have been, I think, written bv an eastern gen- 
tleman, ran as follows: 

‘‘Away out upon the 
dren dwell, 

Who never read the Bible or 
bell.’ 

“We who dwell far out upon the prairie 
love to return East occasionally, where we can 
hear the Sabbath bell and relearn those whole 
some lessons of our childhood, and I thank 
you for again giving me that opportunity 
From the prairies of the West it gives me pleas- 
ure to come with that message, ‘Peace and 
good will to men,’ which was so ably heralded 
to us by my able predecessor of the east. 


prairie, full chil 


many 


hear the Sabbath 


“Colonel Raymond, in his admirable address 
at the National convention in Detroit on his 
elevation to the presidency, said: 

‘I doubt if there be a single man present, 


or if there be many now members of this con 
vention who belong to the local 
who cannot most truthfully, fortunately say 
that the measure of their happiness in this 
world has been vastly increased by their mem- 
bership in the local associations. There is in 
no work on earth to-day so good a spirit of 
good fellowship existing as in the local asso 
ciations of the life underwriters in the United 
States.’ 

“Never before 
tion has there 


associations, 


in the history of our organiza- 
seemed to be _ a reawaken- 
ing of the association spirit and ardent desire 
in the breasts of all good life insurance men 
that that which may bring better, purer meth- 
ods in the prosecution of our noble work may 
prevail. 

“There are ——_ of honest, bright, 
strong, faithful men who do not yet know our 
watchword, but who when once bivouaced on 
our fields would make soldiers loyal and true 
May we before the vear closes count our mem- 


bers by the hundreds. They will make no 
sacrifice by coming to us. They will relin- 
quish none of their present privileges. They 
will find friends, we will gain friends. They 
will imbibe from ts and we from them, en- 
thusiasm, knowledge, and strength. We will 
all go from ‘these ‘meetings with renewed 
courage and with a more enlightened and 


loftier conception of our noble work. 

“The testimony of those who come to us is 
something like that of the old bachelor who 
does not marry until late in life. He expresses 
his regret that he has been so foolish for de- 
laying so many years’ matrimony and the priv- 
ileges of a home. It is the testimony of most 
every good brother who joins us that he wishes 
he had done so before. He finds that he re- 
turns to his work a stronger man; that the lit- 
tle expenditure entailed is a good investment; 
that we are broadening and extending public 
knowledge of life insurance, which makes our 
work easier, pleasanter and far more remunera- 
tive. I tell you that the higher we can lift one 
another in the public mind, just in the same 
proportion can we better prosecute our busi- 
ness each year. A good word for every relia- 
ble competitor and company is a good word 
for ourselves. 

“Gentlemen, I cannot understand how life 
insurance workers, a class of men not excelled 
in intelligence and ability by any other on this 
earth, hesitate one moment in enlisting in 
our cause. The only obstacle that they can in 
any way discover lying between us is that 
they do not fully understand what we are 
striving to accomplish, and if that be the ob- 
stacle, they certainly need us, they need broad- 
ening, they need the help which we can give 
to them 

“Members of the New York association. an 
enormous responsibilitv rests upon you. The 
insurance carried on the lives of the citizens 
of your State is eaual to that of the combined 
insurance carried by the citizens of the States 
of Pennsylvania and Massachusetts, and by 


the combined insurance carried by the citizens 
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of Illinois, Massachusetts and Ohio. The rec- 
ord of your achievements is one of which you 
can weil be proud. You have enrolled in the 
army of your workers thousands of keen, in- 
telligent, able men. May you before the year 
closes count them in your membership by the 
hundreds and with them inaugurate such ef- 
forts for rightful action that will give our 
cause an impetus that it has never before ex- 
perienced. 

‘Persuade them to dare to do right, to man- 
fully resist all powers that crowd them to do 
wrong, to courageously refuse to transact our 
business in violation of law, of honor, of the 
sacred interests of millions of homes, which, 
let us remember, we are bound to protect. 

Jountiful will be their reward in increased 
remuneration for their labors and satisfaction 
in having done that which is right. I claim 
that no agent is a good business man who con- 
ducts his business in violation of the principles 
which we advocate. 

“Senator Ben Hill of Georgia, in speaking 
of certain gentlemen whom he did not much 


admire, declared, ‘they were invincible in 
peace and invisible in war.’ Gentlemen, let 
that not be said of us. Let us be invincible 


in our efforts for the promotion of all that is 
good and sacred in our business. The Na- 
tional association, to be a power, must have 
the support of the thousands of our strong, 
invincible workers throughout the land, and it 
is my earnest desire that you of this association, 
whose influence is so far- reaching, will direct 
your energies with me to its upbuilding. 

“Let not one of us think that he can ab- 
solve himself from the great responsiblities 
that confront him. To a degree we each are 
responsible for the conditions that exist; it is 
in our power to correct them, for it is to our 
hands that the enormous interests of our pol- 
icyholders are first given. In us they are 
trusting; we must not be recreant to that 
trust. We are assured that the officers of our 
companies are in full sympathy with us. Our 
success means increased success to our com- 
panies, and lightens the care and responsibility 
of those who guide them. 

“The great divine, Philips Brooks, in an ad- 
dress before one of our associations, thus eulo- 
gized the life insurance agent and his work: 
‘It seems to me that one of the great blessings 
of a vocation such as yours is that it eliminates 
a great deal of the worry of life; that it gets 
rid of a great many of ‘these distressing and 
carking troubles that keep men from living 
their true lives. Care is like the sunshine that 
comes and awakens man up from his slumbers; 
worry is like the mosquito that stings a man 
while he is asleep. Care is like a great sea 
on whose flood ships are driven forward to 
their destination; worry is like the chattering, 
unruly, fretful movement of the same sea as it 
gnaws and growls upon the shore it washes. 
Blessed be care and cursed be worry, and 
blessed be the occupation of men who are 
doing so much to eliminate worry from our 
human lives.’ ” 

President Wyman addressed the Boston as- 
sociation on Wednesday evening. 





LIFE APPOINTMENTS. 
The following are the 
ments : 


recent life appoint- 
MICHIGAN. 
7Etna—Jas. R. Vivian, Hancock; A. W. V 
son, Ironwood. 
Fidelity Mutual—F. D. 
Mass. Mutual—W. B. Chapman, 
Northwestern Mutual—J. 8. 
Penn Mutual—J. A. Vogtlin, 
Fleisher, Muskegon. 
Sun Life, Canada—Albert Sykes, 
H. M. Huff, Gobleville. 
State Mutual—Wm. Reiley, 
OHIO. 
Kiser, Fremont, 
Moines—Edwin F. 


. John 


Smith, Greenville. 
Merrill. 
Avis, Waldron. 


Bessemer; Edward 
senton Harbor; 


Oxford. 


JEtna—Frank C. 

Bankers, Des 
esda. 

Equitable, N. ¥.—L. C. ¢ 
Hiumes, Newark: W. P. I 
T. Ramsey, Springfield: A. I 
C. 8S. Smith, London: 
C. Waters, ‘Columbus. 


Barnes, Beth- 
‘rippen, Athens; C. M. 
Tenry. Radnor; Harry 
[. Richardson, Daytn; 
Charles Vulter and Eugence 





Fidelity—John G. Neumann, New Philadelphia; 
J. W. King, Marietta: B. H. Martin, Malta. 

Home—G. Lewis Bordon, Mineral City. 

Mutual Life—A. T. Jones, Cambridge. * 

New York—C. B. Smith and E. M. Posey, Cin- 
cinnati. 

Northwestern Strong. Poe. 


Frank A. 

Penn Mutual—D. W 

Walter C. Supplee, East 
Pheenix Mutual—Alonzo 


Canfield, 
Liverpool. 
Anoses, Cleveland. 


Youngstown: 


++ ++ 
PRUDENTIAL HAVING A GREAT YEAR. 
The Prudential is large ordi 
nary business this year and its managers are 
pushing ont for 


rolling up 


heavy increases during the 





remainder of the year. The company is sell- 
ing a good amount of non-participating in- 
surance, especially its 5 per cent accumulative 
endowment policy. Its agency superintendents 
are making bids for large producers. 

The 5 per cent gold bond contract is perhaps 
the policy being brought to the front most 
lively at the present time. 





INTER-STATE LIFE IS NOW LICENSED 





Ohio Life Company Makes Its Deposit and 
Gets Down to Business—List of 
Stockholders. 





The Inter State Life Insurance Company of 
Cincinnati is now a_ full-fledged “old line” 
company, doing business under the authority 
of the insurance superintendent of Ohio. The 
deposit of $100,000 has been made with the 
State 
was 
week. 

If President Turnipseed exercises the same 
energy and ability in directing the affairs of 
the new company that he has shown in its 
organization on a stock basis, the prospects 
are good for placing it to the fore as an Ohio 
insurance institution. There has been a good 
deal of speculation among Ohio life men as 
to who was backing the Inter State financially 
in its reorganization as a stock company, but 
the list of stockholders shows that the stock 
has been pretty well distributed among leading 
business men of Cincinnati in blocks of $5,000 
Following is a list of the stockholders: A. G. 
Turnipseed, president; Charles E. Prior, attor- 
ney, vice-president; Herman Brockman, secre- 
tary; Arthur R. Morgan, attorney and of the 
United States Playing Card Company, treas- 
urer; Bradford Shinkle, capitalist; W. G. Hill, 
capitalist; William Scully, president Trinidad 
Asphalt Company; William H. Boeh, superin- 
tendent city water works; W. W. Burch, at- 
torney:; W. B. Richards, Luhrig Coal Com 


Treasurer, and the license to do business 
issued by Superintendent Vorys last 


pany; S. A. Hawes, physician; William Scully, 
Jr., Trinidad Asphalt Company; Tilden R. 
French, French Dairy Company; W. B. Car- 


penter, W. B. Carpenter Company: O. H. L. 
Wernicke, Globe-Wernicke Company; W. C. 
Hill: Henry Burkhold, cashier Franklin Bank; 
N. Koss, merchant; John Sullivan, capitalist ; 


Edwin M. McFarland. Matthew Addy Com- 
pany; J. C. A. Sack, capitalist; F. B. Dyer, 
assistant superintendent public schools; J. W. 


Warrington, 
George W. 
M. Brown. 

The Inter State has gotten out a line of at- 
tractive and up-to-date policy contracts, em- 
bracing ordinary life, limited payment, endow- 
ments and annuities, prepared by Miles Menan- 
der Dawson, consulting actuary. The contracts 
of the old Inter State on the stipulated pre- 
mium plan have been assumed by the new com- 
pany. 


Paxton & Warrington, 
Spencer, life 


attorneys ; 


William 


insurance ; 





COMMISSIONER FOLK ON PROVIDENT SAVINGS. 
(By the 
New York, 
sioner Folk just issued his 
own conclusions in regard to the recent exam- 
ination of the Provident Life. The 
statement in full is as follows: 


Insurance Associated Press.) 
October 21. 


Tennessee 


Insurance Commis- 
has 


Savings 


“In presenting the reports of 
ter C. Wright and Examiner Cain on 
Provident Savings Life Assurance 
the public, I deem it proper to 
my conclusions on the result. 

I desire first to express my gratification that 
the examination, which has been a thorough 
and exhaustive one, has proven beyond a ques- 
tion the solvency of the society. I wish to 
render proper acknowledgment to the gentle- 
men who represented this department for their 
painstaking, conscientious and _ satisfact 
work, and also to Walter C. Wright of “ke 
ton, the actuary in charge of the examination, 
for his able conduct of it. The department 
was fortunate in being able to secure the 
services of this distinguished expert. 

“I felt no hesitancy in instructing Mr. 
Wright to follow the opinion of the Supreme 


Wal- 

the 
Society to 
briefly submit 


Actuary 


Court of Vermont in dealing with the term 
policies issued by the Society, and I am in 
thorough accord with his remarks on the sub- 
ject. 
“In the matter of deductions from new 
and renewal premiums, I authorized the actu- 
ary to follow the methods customary with life 
insurance companies in making up their annual 
statements. I am, however, very firmly of the 
opinion, and in this Mr. Wright concurs, that 
this method should be speedily changed so as 
to embrace the entire net cost of collections. 
These deductions represent the average com- 
missions paid by the society. The net cost of 
collecting these premiums was found to be 8&8 
per cent for new and 8 per cent for renewals, 
the difference being made up of bonuses and 
like considerations. I heartily endorse Mr. 
Wright’s statement that, if the compensation 
of agents should be _confined to the average 
commission, ‘it is a fair question whether the 
genuine and superior attraction to applicants 
for insurance thus secured would not go far to 
make the actual income of all deserving agents 
quite as great as it is now.’ Continuing, Mr. 
Wright further pertinently observes: ‘This 
remark would apply equally as well to the 
agency expenses of other companies, which, 
owing to their greater magnitude, stand less in 
need of high expenditures for development 
than the Provident Savings.’ 

“These high pressure methods must in- 
evitz ably breed rebating, which is one of the 
serious evils against which the insurance svs- 
tem has to contend. It is an evil against which 
this department has inveighed as dangerous to 
the continued solvency and stable prosperity 
of any company whose agents practice it: as 
demoralizing wherever it occurs to the solicit- 
ing field, and as tending to cheapen the public 
estimation of insurance. 

“While some of the contracts of the Provi- 
dent Savings were such as to invite heavy re- 
bating to obtain bonuses, there has not been as 
serious an effect from that cause as was 
feared. T feel that the result of the examina- 
tion. which shows a decrease in surplus, and 
lapses bevond the ordinary, is a strong argu- 
ment against the high nressure methods hereto- 
fore used bv this and some other companies. 
I am assured by the management of the society 











Outlook for Life Insurance. 











President James W. Janney of the Chicago 
Life Underwriters 
before that body, 
tions as 


in his address 
spoke of life insurance condi- 


Associatic yn, 


follows: 

“I think the outlook for the insurance pro- 
fession is one in which we may feel a gratifi- 
cation and of which we may be proud, I be- 
lieve that the conditions are more favorable 
for a successful prosecution of our business 
than they have ever been. I believe that the 
public appreciation for what insurance stands 
for is higher to-day than it ever was before, 
and I feel like congratulating the body of gen- 
tlemen here assembled that we are a potent 
factor in the carrying forward of this magnifi- 
cent scheme—in no bad sense, but in the high- 
est and best sense in which that word may be 
used—this magnificent scheme for the better- 
ing of the conditions of mankind and of help- 
ing forward the right and the best. Wherever 
the conditions are favorable for happy safe 
family ties and companionships, the country is 
comparatively safe, and the minimum of crime 
and the maximum of happiness is possible. 

“I would not have you suppose that there 
are some things in the conduct of our business 
of which we need not necessarily be proud. 
I am sure that everyone has in mind at this 
time the fact that there are practices in our 
profession that are greatly to be deplored, but 
we are not assembled here to-night to simply 
confine ourselves along the line of our busi 
ness, nor is it possible at this time to initiate 
any action that might lead to a practical re- 
jection of the practices to which I allude. But 
I think it perfectly competent that every man 
here to-night should settle it with himself and 
in himself that he will go forward from this 
time with an absolutely clean, clear and lofty 
prosecution of the righteous business in which 
we are engaged, and that every man will settle 
it for himself that there will be no occasion 


for anyone to suppose that any one of us in 
the future, however it may have been in the 
past with regard to these matters—that he 


shall not be 
wrongdoing.” 


subject to any imputation of 
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that in the future different practices will be 
enforced, and further, that the society will 
eartily co-operate with this department in the 
vigorous prosecution of any agent found guilty 
of rebating. It is also fair to state that the 
management disclaims any knowledge or en- 
dorsement of any violation that may have here- 
ofore occurred. Under those circumstances, 
there is no reason why, with the nucleus al 
ready acquired, a large, clean and persistent 
business cannot be maintained. The society is 
in the hands of strong, able and honest men 
whose highest ambition is for its prosperity 
and good. They and the society stand high 
with the New York insurance department and 
with the New York business community.” 





ETHICS OBSERVED AT CLEVELAND 


One of the Most Substantial Life Insurance 
Centers in the West—High 
Class Agents. 





Cleveland has one of the strongest associa- 
tions of life underwriters in the country. The 
life men of the city are inclined to have a 
deeper regard for the ethics of their vocation 
than is usually observed in cities of that size. 
There is more of a tendency to stand together 
for a fair field and no favors than is usually 
exhibited. The credit for this cannot be given 
entirely to the association, for the majority of 
the men were of the right caliber when they 
went into it. Still, the spirit manifested under 
the influence of the organization has been pro- 
moted through its work, and association has 
been the tie that binds. 

Every “old line” life man is eligible to mem 
bership, be he manager, general agent or s 
licitor, the only distinction shown being in the 
dues charged, the managers or general agents 
paying a fee of $5, while all others are charged 
only $2. This is a plan that might well be 
adopted by some of the other life associations, 
where the ordinary 
unwelcome guest, 


solicitor is sometimes 
if a guest at all. 

Great interest is taken in the monthly meet- 
ings of the Cleveland association, which are 
field throughout the year, except during the 
extremely hot weather, and then some kind of 
an outing is arranged. This year there 
a picnic at Put-in-Bay, August 7, at which 
there was probably an attendance of about 
130, including the ladies. At the monthly 
meetings there are social features, which usu- 
ally include a dinner or banquet, as well as 
interesting and helpful papers bearing on the 
practical work. The total membership 
about 75. 


an 


was 


is 





FACTORS IN IOWA UNDERWRITING. 


State Companies and Fraternals Write a Large 
Bulk of the Life Insurance in the 
Commonwealth. 


Much interest centers in life underwriting in 
lowa of state companies. The 
Equitable of Des Moines and Royal Union of 
the same city are both good institutions repre- 
sentative of western thrift. 


because its 


The Des Moines Life is a reorganized stip- 
ulated premium company, 
reserve basis. It writes 
in the State, $2,957,000. The Chicago Life, an- 
other Iowa company, writes $1,196,000, and 
confines its operations to the State. The two 
last companies use the home company idea 
very effectively. 

One of the salient features in Iowa is the 
presence of bond investment companies which 
also write regular life insurance and qualify 
under the legal reserve laws of the various 
States. The National Life and Trust is the 
leader in its home State, writing $1,997,310. 
The Central Life writes $1,075,080, the North- 
western Life and Savings, $726,435. The Se- 
curity Life and Savings has just started but 
is getting a good foothold in Iowa. 

The New York Life leads in the State, writ- 
ing $3,550,000. It has the State divided under 
directors of agencies, and has a good corps 
of agents at all its offices. The Mutual issues 


now on a full legal 
the second business 











$2,837,888 and is a wide-awake company, owing 
to the activity of Fleming Bros., the managers, 
The Northwestern Mutual has a good lot of 
business in Iowa, writing over $2,500,000. The 
ZEtna wrote $1,252,000 last year and enjoys a 
wide popularity. Rumsey Bros. have brought 
the Penn Mutual’s quota up to $1,062,000 
These the $1,000,000 companies in 
lowa. 


comprise 


The fraternals are doing heroic work in the 
among the middle classes. The common- 
wealth is a hot-bed for all sorts of beneficiary 
associations, much so that the Iowa fra- 
ternals are considerable of a factor in the fra- 
ternal movement and were really the cause of 
the Associated Fraternities of America being 
organized to oppose the National Fraternal 
Congress. 

Iowa is a prosperous agricultural State, so 
life companies find the best field is the farming 
element, or those directly dependent on that 
vocation. 


State 


sO 





LIFE NOTES. 


The Northwestern Mutual Life 
$148,876,612 


has written 
of new business up to October 1. 


Albert Ford has succeeded L. Currier as 
agent for the Federal Life at eto Mich. 


Hiram Baldwin, formerly manager 
Mutual Reserve at Chicago, has gone 
promoting business in that city. 


The Security Mutual of Birmingham 
on a 3 per cent basis on January 1. Its rates 
are now on a 4 per cent reserve. 


H. S. Bull of Albany, N. Y., recently elected 
first vice-president of the National Life Un 
derwriters Association, has been made mana- 
ger of the Prudential in Albany. He has been 
with the Home for eight years. 


John R. Thomas, the architect of New York, 
who died last August, carried $125,000 in the 
Equitable, of which Ag was a 5-year gold 
bond. The family has elected to take the 5 
per cent guaranteed interest for 20 years. 


of the 
into the 


Foes 
goe 


A. F. Mereil of Chicago, 
of % Mutual Reserve for Illinois and Wis- 
consin, is now installed. He will not push 
out into unorganized territory until after the 


the new manager 


first of the year. 
H. S. Candee, inspector of agencies of the 
New York Life at Grand Rapids, will take 


charge of his new position in the Marquette 


Building branch at Chicago on November 
1. This branch has G. A. Smith as manager. 
Mr. Smith now is. supervisor of the Chicago 


business of the New York Life, well as 
some adjacent territory, so is unable to devote 
so much time to his agency. O. F. Burkhardt 
succeeds Mr. Candee at Grand Rapids. 


S. C. Bolling has accepted a position with 
the Equitable Life of New York, as its gen- 
eral superintendent of agencies, and will make 
his headquarters at the home ‘office. Mr. Bol- 
ling has for several years been one of the 
managers of agencies of the Franklin Life 
of Springfield, Ill., and previous to his con- 
nection with that company was superintendent 
of agencies of the Fidelity Mutual Life of 
Philadelphia. 


as 


Deputy Superintendent of Insurance Thomas 
E. Drake of Ohio received a telegram Mon- 
day, announcing the death of L. C. Burt, who 
fifteen years ago was well and favorably known 
in life insurance circles in —n g> _Indianap- 
olis, Cincinnati, Philadelphia and New York. 
His death occurred at his home in Pough- 


keepsie, N. Y., where he has been engaged 
in the manufacturing business for several 
years. He had offices in New York City and 


3oston. 





Memorial Edition to Batterson. 

The Travelers Record just issued is a memo- 
rial edition in tribute to the late President Bat- 
terson of the Travelers. The supplement pho- 
togravure is the best picture of Mr. Batterson 
yet published. The edition contains an inter- 
esting review of his career and achievements. 
some personal anecdotes, tributes from friends 
and the press, and his poem, “The Begin- 
nings,” and a description of the circumstances 


under which it was written. 








“GOSSIP ON LIFE INSURANCE. 


The fall campaign 
briskly in the cities. 
plain of a dull season. 
turning from vacations 
of important n 
Various 


is not opening 
Almost all 


Business men 


very 
offices com 
are re 
and have not disposed 
that have accumulated. 
investment are constantly 
is flowing into them. “he 


latters 
avenues of 


opening, and money 


large companies are pushing their agents lively, 

but the real campaign is not in full blast 
The friends of Albert G. Turnipseed of Cin- 

cinnati, of whom this paper is one, will be 


pleased when he finally succeeds in launching 
his new legal reserve stock company, the Inter- 
State of Cincinnati, the regular Ohio 
laws. The new to take over 
business of the Inter-State Association, which 
reinsured on the lien system the business of 
the Dayton (Ohio) Odd Fellows concern and 
one or two others. It have a full-paid 
capital of $100,000, deposited with the State 
and will at first operate only in Ohio. 

While the Inter-State has not been all that 
it should have been and has finally, it appears, 
gotten into some kind of trouble with the Ohio 
insurance department it 


under 


company is the 


18 


was by no means 


wholly bad. 
The company has always represented itself 
as a legal reserve company and has aroused 


fierce opposition from 
of this 


however, have 


the regular 
misrepresentation; the plans, 
from the start been to finally 
make a legal reserve company of it, and they 
are now being consummated 
more or close actuarial figuring, if vot 
juggling, in the company’s affairs, and this is 
probably one of the things that started the in- 
surance department after it. 

In their effect, 
have been made 


companies 
because 


There has been 
less 


a great many misstatements 
in the literature issued by the 
company, and various questionable devices re 
sorted to in getting business. 
has always been 
has been done, 
often 

For 


there 
what 
fact, it 


However, 
justification 
though, and, 
one. 

the included in the 
statement of its assets all the lien notes of the 
business reinsured. One of its statements a 
year or so ago showed $450,000 assets, of which 
perhaps $40,000 was “real 
had only a paper value. 
promise 


some for 
even in 
p¢ or 
instance, 


was, a 


company 


money.” The rest 
Another trick was to 
members of a “class” in the special 
contract system a special dividend, and guar- 
antee that it would not in any year be less than 
60 cents a thousand. 

The management defended the clause before 
the insurance department on the ground that 
everybody was admitted to the class and that 
the 60 cents was added to the premium 
charged in the first place and simply given 
back at the end of the year in the f 
dividend. 


But with all the poor equipment which he 


form of a 


had, the point made is that Colonel Turnip- 
seed got business, good business, too, and 
plenty of it. He worked right in his home 


town where people could find out all about his 
company and he got the best class of people 
for policyholders and good men as agents. It 
was not long before he had the other agents 
up in arms fighting him tooth and nail. Col- 
onel Turnipseed was born to fight and is built 
for the work. He fought his way through 
college, coming from a little Kentucky coun- 
try town; opened a law office in Cincinnati 
where he did not have a friend, and estab- 
lished a lucrative law practice. Still in the 
early thirties, he has amassed a comfortable 
little fortune by hard, intelligent and energetic 
work. He is just the kind of man to succeed 
in the life insurance business; virile, 
with’ an enormous capacity 
“spreading himself.” He 
and make things “go.” 


magnetic, 
for work and 
can enthuse agents 


He stands very much as one might imagine. 


John R. Hegeman of the Metropolitan stood 
years ago, when he took hold of that com- 
pany. He is not so finely grained as Mr. 
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Hegeman, perhaps, but he looks like him, and 
works like him. He got in the life insurance 
business wrong foot foremost, that’s all; and 
many predict that if he gets his company 
through its present troubles, and developments 
show that although he had a wrong conception 
at the start of the methods employed in the life 
insurance business, he will make things hum, 
in a good, hard, honest way. 

The times are certainly changing. With the 
reorganization of stipulated premium and as- 
sessment companies into legal reserve; with 
companies writing endowment bond contracts 
as a specialty but operating under the legal 
reserve laws; with the organization of new 
companies whose future is yet uncertain, rep- 
resentatives of all these companies are being 
admitted to the life underwriters’ associations 
without any objection. This may be a correct 
principle, but the sentiment 
in-the-wool legal reserve 
changed wonderfully. Not 
managers of the Fidelity 
Mutual and Hartford did 
cient votes to elect them in 
No doubt the candidates 
men than some that voted against them, but 
the point is that the life underw riters’ asso 
ciations will not stand for what they 
did, viz., level premium, legal reserve life in 
surance, with no lien system or any old as 
sessment or stipulated premium contracts to 
care for, also for companies that had stood 
the test of time and whose permanency was 
assured, barring emergencies. That was the 
type of former days. Now the associations 
are to embrace all companies that put up the 
legal reserve on their contracts, whether some 
policies still remain on an assessment basis 
or not. Entering the Chicago association 
L. E. Spencer, Illinois manager of the North- 
western Life and Savings of Iowa. Mr. 
Spencer is an excellent gentleman and a good 
life insurance man, yet representatives of reg- 
ular old line companies condemn the system 
of bond endowment which his company writes. 
If the life underwriters’ associations admit to 
membership representatives of these various 


among the dyed- 
has 
ago, 
Security 


managers 
three years 
Mutual, 
not 
some 


receive suffi- 
associations 
better 


were much 


once 


is 


classes of companies and fraternize with them, 
they have no right to condemn them in 
competition as being unsound. 


open 


Louis M. Wise, the well-known fire insur- 
ance man, who has just retired from the posi- 
tion of associate western manager of the Han- 
over Fire, a general agent of the 
Northwestern Mutual at Chicago, under Man- 
ager A. W. Kimball. Mir.!Wise is a wideawake 
man and sees the possibilities in life insur- 
ance when carried on faithfully and conserva 
tively. He feels it opens avenues for individual 
work that will pay according to its merits. 
Mr. Wise was offered high commissions by 
other companies, but he believes in a company 
which affords opportunities for a good re- 
newal income, and for which he does not have 
to apologize. 


becomes 


ee 

Insurance papers which run paid matter in 
their reading columns have been given a tid-bit 
by the Conservative Life of Los Angeles. Some 
papers have published the item exactly as sent 
by the company. It requested the publication 
of same and a bill to be rendered. It has been 
interesting to note the attitude of various pa- 
pers. Those who divorce business notices 
from the news columns published the real news 
sent out as such, as they publish any items of 
information promulgated by companies. The 
matter was revised according to the style of the 
paper, but no bill was rendered, the company 
being informed that news of any kind if it 
were genuine news would always be welcome, 
but paid matter only went in the advertising 
pages or was so tabbed as to denote it was an 
advertisement. 

The Conservative Life undoubtedly has dealt 
with papers run on “graft” principles and not 
on a high-toned, business plane. It is small 
wonder that insurance journalism falls into 
disrepute when companies can buy the news 
or editorial columns. 





AMONG THE CASUALTY MEN. 


EPIDEMIC OF BANK BURGLARIES. 





Will Likely Result in Rates for Institutions in 
Small Towns Being Increased 
List of Losses. 


The many bank burglaries since October 11 
have started a in favor of 
bank burglary insurance. of the banks 


The fol- 


decided current 

Most 

affected are located in small towns. 

lowing is a list of western cases: 

October 11—State of Narka, 
loss, $5,900. 

October 12—Mercer National Bank, Larrodsburg, 
Ky.; not insured; attempt. 
October 13—First National Bank, 

insured; damage only. 


Rank Kan.; insured; 


Monroeyille, O.; 


October 13—Bank of Marysville, Potomac, Ill: in 
sured; loss, $2,000. 
October 14—Farmers’ Bank, Pinconning, Mich.: 


damage only. 

October 15—Danville Bank, Danville, O.: 
damage only. 
October 15—First National Bank, Budd, Ia.; 

insured; loss, $2,000 


insured; 


not 


October 15—Bollinger County Bank, Lutesville, 
Mo.; insured; damage only. * 

October 15—Farmers end Citizens Bank, Tiro, 
O.; insured; damage only. 

October 18—Berlin Heights Bank, Berlin Heights, 
O.; insured; damage only. 


Bank, 

insured; damage only. 
Bank of Aurora, South Dakota; 

damage only. 

-Farmers Bank, Fulda, Minn.; insured; 

Ss 9, 000), 

October 21—Dana Bank, Dana Junction, Wis.; 

$1,500. 


This a 40 per cent higher loss ratio than any 
previous October. Several gangs are at work, 
some of them very inexperienced. 


Lebanon 


October 19—Lebanon Junction 
Junction, i 
October 


Ky.; 


19 in 





loss, 


Usually op- 
erators do not begin work until November, so 
the activity at this time is unusual. 

Business in small towns will probably 
rated higher. The Ocean increased its rates 
for small town banks last March, owing to the 
increased hazard. It will be seen by the list 
that most of the banks were insured. 

The bank burglary companies are using the 
example of these numerous burglaries to push 


for business. The Ocean Guarantee, Fidelity 


and Casualty, United States Fidelity and 
Guaranty, and Bankers Mutual are writing 
most of the western risks. The New Amster 
dam expects to begin this line shortly 





CASUALTY APPOINTMENTS. 
The following 


pointments : 


are recent casualty ap 


MICHIGAN. 

Ocean—Fred E. Farnsworth, Detroit. 

Union Casualty, Mo.-—-A. I’. Ward, Detroit; 
F. Baker, Detroit. 

U. S. Health & Accident—J. L. Kuhl, 
A. Rosoff, Detroit; J. J. Ludwick, Grard Rapids; 
Thos. F. Kilcline, Clemens; R. A. Brooks & 
Son, Nashville; C. Ff. Meek, New Baltimore; B. G. 
Foreman, Plainwell; Frank Drumm, St. 

American Mutual Aid—E. F. Lee, Battle Creel 
‘+. P. Grant, Detroit; Edw. MeCartin, Eckerman 

Great Northern Protective—C. Stockford, 
Cadillac; C. Johnston, Manceiona; H. 
Purdy, Standish; C. Lb. Ames, Sterling. 

1. S. Aecident—Chas. A. Sutliff, Newaygo; Geo 
Siver, Wallin. 


Detroit; 





++ ++ 


OHIO. 
American Bonding & Trust 
Cincinnati. 
Central Accident—Squire KE. Sprouell, Paulding 
Employers Liability—C. R. Hebble, Nenia 
Great Eastern M. ‘laylor, Canton; W. II. 
Link, Toledo. 
National Indemnity & 
Cleveland. 
Ocean—J. M. 
Randabough & 
Philadelphia 
field. 
I 


Doyle & Wirthwine, 


Ins.—A. J. Wightman, 


Preisendorfer & 
Hoyng, Celina. 
Casualty—tieo. O. 


Frank J. 


Son, Defiance; 


Knie, Mans 


S. Casualty Macklin, Columbus. 


t S. Fidelity & Guaranty—Randabough & 
Iloyng, Celina; Elliott & MeMannis, Coshocton: 
Frank A. Smith, Elyria; Heckart & Berrenger. 
Fostoria; Porter, Dutton & Co., Gallipolis; Files 
& Emerling, Wauseon. 

U. S. Health & Accident—Chas. Rt. Wild, Cin 
cinnati. 

++ ++ 


FARMERS AS ACCIDENT RISKS. 
The companies writing small benefit policies 


at a pretty good premium seek the farm risks 
to some extent; in fact, some agents mak« 
a specialty of that class. The regular com 


mercial accident companies look with disfavor 
on the farmer. He is subject to so many haz 
The dull sea 
son of the year prolongs the period of ill 
ness or accident. The usual plan is to charge 
about $15 a year for $500 death benefits and 


ards that the loss ratio is high. 


$742 weekly benefits. Even this is too high 
in case of hired men who receive low wages. 
There is a more liberal policy for supervising 
farmers, who are not exposed to so many 
hazards. 

The sick and accident benefit companies that 
charge $1 a month, giving small death bene- 
fits and a fair weekly benefit for accident or 


illness, secure more of the farm patronage 
and claim it is profitable. 
++ ++ 
NORTH AMERICAN’'S INDUSTRIAL CLASS. 
The North American Accident is now en 


tering rather actively the industrial field, writ 
ing $1 per month policies. It with 
both 


also 


is meeting 
success in this line, giving small benefits, 
weekly for 
death indemnity. its best class it fur- 
nishes $15 per for accident, $10 for 
sickness and $600 death indemnity. For its 
most hazardous class it per week 
sickness and accident benefits and $100 death 
indemnity. 


accident and sickness and 
For 


week 


gives $5 


++ ++ 


PERSONAL ACCIDENT IN SMALL TOWNS. 


Some of 


the accident companies are cur- 
tailing their benefits in smaller towns, owing 
high The 
in a country town is subject to many 
hazards, the 


manual 


to a loss ratio in such localities. 


man 


owing t 


fact that he usually 
work, is brought 
into more or less contact with horses, and even 
in his own occupation is a sort of jack-of-all- 
trades. Companies writing policies giving 
large indemnity find that they are losing 
money by such methods in small towns. 


cr msiderable 


does 


+s 2+ 
SPECIAL RATINGS IN LIABILITY. 

In Chicago particularly, and in all large cen- 
ters where there is a good employers’ liability 
business, outside competition is being effect- 
ually met by special ratings if the business 
will stand it at all. The local compact in Chi 
) has been holding its members’ business 
e successfully by this method, even with 
a strong outside bidding for risks. 


++ ae 


cage 
it 


qu 


PLATE GLASS RATES IN CHICAGO. 

With the reduction in plate glass rates 25 
per cent on preferred classes in Chicago, the 
compact companies are more active against the 
Union Casualty and Pacific Surety. The price 
of glass has been reduced, so that has a rate 
decreasing tendency. The Union Casualty and 
Pacific Surety are frequently pitted against one 
another. 


- 


+? 
RULING AS TO RESIDENT AGENTS. 

Several casualty companies have been in the 
habit of sending special agents into Ohio to 
solicit who not of the State. 
Superintendent that solicitors 
need not be actual residents of the State, but 
they must maintain an office somewhere in 
the State where the register is kept, so that 
proper returns can made to the county 
auditor for taxation. The rule followed, there 
fore, is to solicitors licensed and have 
nominal offices at one of the general agencies. 


are residents 


Vorys rules 


be 
get 


ACTUARY DAWSON’S POETRY. 

It is to be regretted that Actuary Miles 
Menander Dawson essayed verse. His re- 
cently issued book, “Poems of the New Time” 
does not add luster to his reputation. While 
there are perhaps themes in it that 
might inspire a bard to song, yet Mr. Daw- 
son lacks the poetical spirit and the rhythm is 


some 


far from being smooth. Mr. Dawson 
is a splendid prose writer in his line. He 
has a scientific caste to his mind, and is a 
thinker. His prose works do him credit. He 


has a pleasing style, sometimes a trifle labored, 


but on the whole affords good reading. His 
recent paper before the Fire Underwriters 
Association of the Northwest on “Scientific 


Fire Rating” is his latest product, and it has 
received wide comment on account of its 


theme, treatment, and philosophic tinge. 
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VEST POCKET TICKLER. 


A handy and convenient form of ex- 
piration book to carry in one’ s vest pocket 
is our “Expiration Tickler.” It contains 
26 pages, giving name and location of as- 
sured, company, number of policy, amount, 
rate, premium, expiration. _ There is a 
double ruling for the insertion of special 
data. Price 25 cents. 

Superior 
Wernicke. 
THE WESTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. icago. 
Tel. Tel. Main 2914. 


insurance supplies—Globe- 


Main 2077. 
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THE FINEST TRAINS IN 
CENTRAL STATES 


BETWEEN 

Cincinnati, Indianapolis, Chicago. 
BETWEEN 

Cincinnati, Dayton, Toledo, 
panes 





Vestibuled Trains, Cafe Dining Service, 
Compartment Sleepers. 


D. G. EDWARDS, 
Pass. Traffic Mgr., Cincinnati. 


wTwwww ere eee eee 
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ANNOUNCEMENT! 


Insurance Supplies. 


THE WESTERN UNDERWRITER CO. 
is now in a position to furnish 
companies, fieldmen, local agents, 
adjusters and brokers with any 
line of supplies. We have 


Expiration and Line Books, 
Registers of all Styles, 

Block and Street Books, 

Dwelling House and Household In- 


ventories, 
Policy Files, 


Proofs of Loss and other Blanks, 
All Special Agents’ Books, Policy 
Labels, etc., etc. 


THE 


Western Underwriter Co., 
164 La Salle Street, 


TEL. MAIN 2914, CHICAGO. 
413 Vine St., CINCINNATI. 
TEL. MAIN 2077. 


ALL ORDERS PROMPTLY FILLED. 





RIGHT TO THE POINT. 


The concise local agents’ text book, 
“Right to the Point,” is intended as a 
practical educator, instructing agents as 
to the every-day affairs in an office. It 
covers all points that come we in the 
transaction of local business. e sell the 
book at 50 cents each. 

THe WESTERN UNDERWRITER COMPANY, 

413 Vine St., 164 La Salle St., 

Cincinnati. icago. 

Tel. M. 2077. Tel. M. 2914. 














B. & O. S=W. 


BEST LINE 
AND SERVICE TO 
THE 


Carlsbad of America 





FRENCH LICK 


AND 


WEST BADEN 


SPRINGS. 


Close connections at Mitchell, Ind., with 
trains of the Monon Route. 
Descriptive pamphlets furnished 


0. P. McCARTY, 


General Passenger Agent, 


CINCINNATI, O. 





H. o PALMER, Preset. 
J. : SKINNER, Secry. 


HE 


ORGANIZED 1857 


Northwestern Mutuat Life Ins. Co. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES. 








STATEMENT, JANUARY Ist, 1901. 
$139,512,166 


Liabilities, including $23,360,346 approximate surplus 


LOW 
MORTALITY. 


@o2 
ECONOMICAL 
MANAGEMENT 


accumulations held to meet tontine and semi- 
tontine contracts 


NO 





General Surplus 


REBATING 








Income during 1900 


PERMITTED. 








Insurance Written during 1900* 


Insurance Gained during 1900* 
Insurance in Force* 
* Including only business actually paid for. 





$ 65,345,814 
42,552,954 
529,647,290 


BEST RESULTS TO POLICY-HOLDERS. MOST ATTRACTIVE POLICIES. 
Business Accepted Only From Regular Agents of the Company. 








For Further Information, or an Agency, address: 


WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Milwaukee, Wis. 








on 
application to any Ticket Agent of the 
B. & O. S-W.R. R. 
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GOODRIDGE, FRENCH & CO. 


BONDS, MORTCACES, 
INVESTMENT SECURITIES. 
Insurance Stocks Bought and Sold. 


86 Washington Street. 
CHICAGO, 


INSURANCE BROKERS. 
E. J. SUMMERHAYS & CO. 


Fire Insurance Brokers, 
84 ADAMS 8T., CHICAGO. 
Insurance placed on Mercantile and Manufacturing Risks 
in any Location; correspondence solicited. 


Telephone 1790 Central. 








ARTHUR ELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 


HKepresenting First-Class New York 
Stock Companies. 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO,, 
164LA SALLE STREET, - CHICAGO, ILL, 


Surplus Lines for Agents 
Western Consolidated Underwriters 
FIRE and 
Marine LaSuranice, 
160-162 Washington Street, 
CHICAGO, ILL. 
Assets, $158,250.28 Unpaid Losses None. 


Shall be pleased to write Lines on Surplus Business. 
Correspondence Solicited. 


E. LITTLEFIELD & CO,, 
MANAGERS. 


BEFORE SIGNING A CONTRACT 
Don't Fail To See 
Ferguson Bros., 
General Agents for Northern Illinois, 

THE PRUDENTIAL INS. CO. OF AMERICA. 


(Ordinary Department.) 
407 Merchants’ Loan and Trust Bidg., Chicago. 
SPECIAL AGENTS for Chicago. 
for outside 
DISTRICT AGENTS *°* OUNsi¢e 


LOCAL AGENTS everywhere. 














WANTED 


ANSURANCE ADJUSTERS. 
F. L. PARSONS, 
Adjuster of Fire Losses, 
99 Evciip AVE., Room 10, CLEVELAND, O. 
Telephone Main 1996. 


F. E. BIGDEN, 
Insurance — 
45 La SALLE STREET, Room 
Telephone Cen tral 856. 





CHICAGO. 








INSURANCE LAWYERS. 
White, Johnson, MeGastin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bidg., Cleveland, 0 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 





H. J. Booru, T. J. KEaTING, S. PETER. 
BOOTH, KEATING & PETERS, 
Rooms 7, 8, 9 Boarp or TRADE, 


Telephone 784. CoLuMBUS, OaI0. 
Special Attention given to Insurance Law. 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 


1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING, West VIRGINIA 











T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorneys and Counselors at Law, 
UniTep Bank BUILDING, CINcINNATI, O#IO. 
Special Attention to Insurance Law. 





P. P. LEWIS, 


Attorney and Counselor at Law. 
Offices, Union Deposit Bank Building, Steubenville. Ohio. 
Notary and Stenographer in Office. Fire, Life. Accident and 


Liability Insurance Litigation a Specialty. Unquestioned 
references given 


LOCAL AGENTS. 


CAIRO, ILLINOIS. 
H. H. CANDEE & SON, - INSURANCE. 


ESTABLISHE D 1858. 


Special facilities for placing large lines on LUMBER at the 
mills in Southern States. 


C.A. FARNHAM & CO., 
4TH AND VINE Sts., CINCINNATI, OuI0. 
Fire, Marine, Tornado, Rents, Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 


THOMAS H. GEER & CO., 


General Insurance, 
., 158 SUPERIOR STREET, CLEVELAND, OHIO 














C.J. RUSSELL & CO. 


ESTABLISHED 1890. 


General Insurance Agents & Brokers, 
177 LA SALLE STAEET, 
CHICAGO. 

We Make a Specialty of Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 





of the Ohio Association of Local Fire Insurance 
gen 





0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, Onto. 
The largest Agency 3 Sas. ae for large lines. 

° and ap son AVvé@s., 
Branch Offices: : Downtown Office: Century Bldg. 





FRED P. THOMAS & CO., 
General Insurance, 
STANDARD BUILDING, No. 53 Evuciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 





BROKERS AND AGENTS. 


There is now a great question as to 
whether the agent or broker will be the 
dominant feature in the large cities of the 
future. The American agency system, in 
our judgment, should never be impaired. 
The local agent is a e * and important 
factor in the business. He gets the busi- 
ness for the companies. When he secures 
it and writes a policy, he desires to carry 
it to the assured in neat form. He should 
have one of our morocco document cases 
with leather pockets. Thus he keeps his 
policies clean, and this impresses the as- 
sured. You can get them in black, dark 
blue or red. Size, 1ox4%. You can carry 
one in your pocket. Price, 75 cents. 

Superior insurance supplies—Globe- 
Wernicke. 

Tue Western UNverwritzr Company, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 
Tel. Main 2077. Tel. Main 2914. 

















BARKER, FROST & CO., 
General Insurance Agency, 
411 Mapison SrTREErt, ToLEpo, Oxo. 
Facilities for carrying largelines. Grain lines a specialty. 


TREMAINE, DRAPER & CO., 
2u4 SUPERIOR —, ee OxIO. 


Facilities for placing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 








THE McGILLIARD AGENCY CO. 
Place Surplus Lines. 


Correspondence with agents 


solicited. Indianapolis, Indiana. 





He. LEIDING, 


J. 
FIRE INSURANCE, 
Masonic Temple, N.E.Cor. 3rd and Walnut, Cincinnati, Ohio. 
Telephone Main 2712. 

NATIONAL FIRE INSURANCE CO., Allegheny, Pa. Net sur- 
plus, $171,524.19. FIDELITY & CASUALTY CO., New 
York. Plate Glass, Elevators, Boilers and Employers’ 
Liability. GERMAN FIRE of Pittsburg. CONCORDIA 
of Milwaukee. AMERICAN FIRE of Pennsylvania. 





1846 —THE— 1901 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O, 
WRITES OHIO BUSINESS ONLY. 


Fifty-Five Years Continuous and Successful Operation. 





W. R. ROSS, President. C. A.ROSS, Secretary. 
E. T. O’KANE, Special Agent. 





1876. 1901, 
STRONGER AND BETTER THAN EVER. 


The OHIO MUTUAL 
FIRE INSURANCE CO. 


Of Saierm, O. 


An Agency Company Confined to Ohio. 
CASH SURPLUS, = * $57,530.78 
‘‘Maximum Security—Minimum Cost.’’ 


J.R. VERNON, Prest. J. AMBLER, Secy. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 


MANSFIELD, OHIO. 


DIRECTORS: 
N. 8. Reed, J. W. Jenner, W. W. Cockley, 
J.C. Larwill, G. A. Cl Cc 
H. R. Smith, EC sy a Rigty 
Assets, $1,600,000.00. 
i, B. SMITH, Pres’t. R. SMITH, Seey. 





J. W. Wacner, Pres. J. M. Cook, Sec'y. 
INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
MANSFIELD, OHIO. 





Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


BUSINESS CONFINED TO OHIO, 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. SURPLUS, $38,000.00. 
RELIABLE AGENTS WAN@®* 








NEW AND ATTRACTIVE FORMS 


—_OFr— 


Customers’ Expiration Books.. 


in Paper, Lines and Morocco. 


Inventories, Policy Files of all varieties. 


THE GLOBE WERNICKE CO. 


THE WESTERN UNDERWRITER CO., AGENTS, 
413 Vine St., Cincinnati. 164 La Salle St., Chicago. 


SOLE AGENTS FOR CHICAGO, 
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PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 


AssTs. IN FORCE, - - - = - 


$134,201,324.00 
ass ‘ a Ha = - ~ - a a ss ’ ’ 


43,009,633.21 


In everything which makes Life Insurance perfectly safe, moderate in 
cost, and suitable to the needs of insurers the ProvipENT is unexcelled. 

Evidence of the skillful and faithful management of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of mortality. For the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents solicited. 
WILLIAM D. vaneam, / General Agent Western Ohio, 
ethodist Book Concern Building, Cincinnati, Ohio. 
S. S. SAFFOLD, me... Agent, Eastern Ohi 
706-710 Garter Building, Cleveland, Ohio. 
JAMES W. JANNEY, General Agent, 
325 Marquette Building Chicago, Ill. 
BASSETT & REESE, General Agquste, 
44 Home Bank Building, Detroit, Mich. 





4. G. Tenyreszen, Prest. 2. W. Powzna, Secor. 


W. ©. Hitt, Treas. 


THE INTER-STATE LIFE 
ASSURANCE COMPANY. 


Home Office: Mt. . cor. Fourth and Elm, Clacinnail, Obie. 


‘The company operates upon the mutual principle. Chartered and authorized um 
der the pony laws of Ohio, as a level premium, legal teserve company. Be 
@ates and policy guarantees are the fullness of 


THE HICHEST STANDARDS. 
The company issues al} forms of legitimate Insurance contracts, such as term, limiteé 
payment life, endowment and debenture policies. 

Extraordinary inducement to 


Wilt be made toa limited number tooperate in Ohio. None but men of high staat 
img and good record desired. Address the AGENCY DEPARSMERT. 

















The Massachusetts Mutual 


° ” Springfield, 
Life Insurance Co. nc. 
INCORPORATED 1861. 
Liabilities, $23,920,986.53. Surplus, $2,324,635.51. 


Assets Jan. 1, 1901, $26,245,622.04. 


Definite paid-up and cash surrender values written in every policy. 


JOMUN A. HARL, President, 


CINCINNATI OFFICE: 201i Johnston Building. - 
CHICACO OFFICE: 319 Merchants Loan & Trust Building, 


HENRY M. PHILLIPS, Secretary. 


F. GC. CROSS, Manager. 


SMITH & BISHOP, Managers. 





The State Life Insurance Company 


eee’ INDIANA 


President v. Pres. and wots of Agents Secretary AD yh Actuary 
UNPARALLELED RECORD 
Admitted Reserve Admitted 
in foree Assets ont encmer Sarplus 
1805.. 3,648,600 $18,300 $15,000 2.402 
1806.. a. a. gone - $13,267 
| = Apa $62,616 
1998... Si: 048 $,000. . & 107.6 308, 
1800... rai 161,58 
1900... $20,339,877 SEATS Hits $261,776 


Deposit with State of indiana for Protection of all its Policyholders 
A HALF MILLION DOLLARS 


Every pty is secured by a Gapeet at ie entire reserve value with the State of Indiana, in 
accordance wi the provisions of th of the Legal Reserve Compulsory Deposit Law of Indiana. 


NSURANCE AGENTS Examine Ge ow Annuity Competitive Contract of this Company. Aa 
Te! a original od of —— A-- a closer fraternity of interests between 
the Agent and the Company. It J Rae Agent an ——— ity to grow with and share in the 
prosperity of his Company as it grows and prospers. It enables the average agent to win a com 
petency and become independent. WRITE FOR "PARTICULARS. 


The Company has desirable territory fer capable men. Contrects direct with the home office. 








Mutual Reserve Fund Life Association, 


FREDERICK A. BURNHAM, Praesipvenr. 


BIGHTY-ONB THOUSAND POLICY-HOLDBRS. 


TOTAL ASSETS, $12,264,838.21. 


THE TWENTIETH ANNUAL STATEMENT 
SHOWS THAT THE 1900 BUSINESS BROUGHT 
An Inerease in Assets. An Increase in Income, 
An Increase in Surplus 


AND 


An Increase in Insurance in Force. 


NET SURPLUS, $1,187,617.68. 
Total Death Claims Paid since Organization, over Forty-six Miltion Dollars. 





When Working for 
The Mutual Life..... 


You needn't introduce the Company—the Company introduces you. 
There you have it. You needn't take a minute or a word to prove 
where The Mutual stands or what it stands for. The whole world 
knows its masterful leadership—just as you know it yourself. But 
there are some things you may not know. 


Do You Know 


That The Mutual Life is especially helpful to agents ? 
That The Mutual Life writes the most liberal policies ? 
That The Mutual Life gives the highest guarantees ? 
That The Mutual Life has policies that meet every 

requirement of investment as well as of protection ? 


Look into these things. Take no one’s say so, but investigate. 








The Mutual Life Insurance Company 


OF NEW YORK, 
RICHARD A. McCURDY, President, 


IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, $60,582,802.31. 





Assets January I, 1901, $325,753,152.51. 





I HAS ROOM FOR. WORKERS WHO ARE NOT REBATERS. ADDRESS 


GEORGE T. DEXTER, Superintendent ot Domestic Agencies, New York. 














COMMERCIAL 
UNION 


Assurance Company, Ltd., of London. 














UNITED STATES BRANCH: 
Cor. Pine and William Sts., 
NEW ¥@eRKk, 


WESTERN DEPARTMENT: 
315 Dearborn Street, 
CHICAGO. 
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ROLLA V. WATT, Mgr., 


For 
Pacific Coast Department—California, Oregon, 
( Washington, Utah, Idaho and Arizona, 


SAN FRANCISCO, CAL. 


JNO, TENNEY, Mer., 
R. EMORY WARFIELD, Ass’t Mgr. 
For 
Penneylvania, New Jersey, Delaware, Mary- 
jand, Vi i . Caroli Di 
Colsabia, West Virginias 
ROYAL INSURANCE BUILDING, 
86 Walnut Street, PHILADELPHIA, 
BORGE W. LAW. 


}: ° eo 
me LAW. BROTHERS, Megrs., 


or 
rtment — Illinois, Ohio, Indi- 
an, Iowa, Kansas, Missouri 








Insurance 


ana, Mich 
Min 


“9 ROYAL INSURANCE BUILDING, 
#09 Jackson Street, CHICAGO. 











“The Leading Fire Insurance Company of the World.” 
FIRE —— TORNADO, 


ROYAL 


_Bioce Spicconnin B Datoa = be 1 LAW'S INSURANCE AGENCY, 


106 EAST THIRD STREET, CINCINNATI. 
= Ground Fleor, Masonic Temple. 





Cc F. SHALLCROSS, Manager, 


For the New York Department. 


GEO. M COIT, Ase’t Mgr., 
FREDK. W. DAY, 2n4 Ass’t Ngr., 
Royal Insurance Bldg., @ Wall St., New York. 





GEORGE P, FIELD, E. B, COWLES, 


FIELD & COWLES, Megrs., — 
r 


‘o 
Massachusetta,Connecticut, New Hampshire, 
Rhode Island, Vermont, Maine. 


REET. 
Gs WATER OF BOSTON, MASS, 


FNO, B, CASTLEMAN, A. G. LANGHAM, 
BRECKINRIDGE CASTLEMAN. 


BARBEE & CASTLEMAN, Mgrs, 


For 
Southern Department — Kentucky, Tennes 
see, Georgia, Florida, South Carolina, Ale 
bama, Mississippi, Texas, Arkansas, Low 
isiana, Oklahoma, Indian Territory. 
LOUISVILLE, KY. 





Company. 











Western Salvage Wrecking Agency, 


Handlers of all kinds of 
FIRE AND MARINE SALVAGE. 


Nos. 207 and 209 Madison Street, 


SAMUEL GANS, Manager 


Long Distance Telephone, 
Main Express 275. 





THE EZEKIEL & BERNHEIM GO 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WAREHOUSES, 
Ne. 334 Main Street. 


CINCINNATI, OHIO. 
Every facility for handling merchandise of all descriptions. 
Cc. RB. ROTHSCHILD, Special. Leng Distance Telephone [ain 1368 
€@ Adjusters will please telegraph or telephone at our expense. .@R 





ESTABLISHED 1853, 


coe KH Biecce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 
100 William Street, . - 7 NEW YORK. 


F.G. VOSS, Manager and Attorney. 








UNITED STATES BRANCH, 
HARTFORD, CONN. 
GEORGE E. KENDALL, Manacer. 





ontinental Successors to 

Centineatal Assurance Co. of North America. 
asualty Northwestern Benevolent Seciety. 

Metropolitan Accideat Company. 
ompany e Rallway Officialsand Empleyes Accident Association. 


CASH CAPITAL, $300,000.00. 


General Offices; 134 Monroe Street, Chicago, Ill. 








°4 ACCIDENT ~ gerectoass 
Writes ‘cxtrn [MSUramce. | ner 





_GOOD LIVE AGENTS WANTED. 





LONDON GUARANTEE AND ACCIDENT GO. 


(LIMITED) 
OF LONDON, ENGLAND. 


HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER. 






Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 


OrGaNizED 1869. tor and Teams Insurance. 


CONKLING, PRICE AND WEBB, 
Gen’! Agents Illinois, Missouri and Indiana, 
New York Life Building, Chicago. aa 


CHAS. L. RAYMOND, 
Gen'l Agent Michigan, 1229 Majestic Bldg. 
Detroit. 





| —— 




















